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from the editor-in-chief

Dear Readers,
The economic impact of general aviation and in particular business aviation is not quan-

tifiable per se, but there is no doubt whatsoever that it enhances efficiencies, productivity, 
saves time and assists businesses to grow which in turn has a positive effect on the economy. 

The United States is a classic example where business aviation has created over 1.2 mil-
lion manufacturing and service jobs. According to the National Business Aviation Associa-
tion (NBAA), business aviation is part of a general aviation industry that contributes over 
$150 billion to the US economy each year and contributes positively to the country’s balance 
of trade. Business aviation is an economic lifeline for thousands of communities. There are 
over 5,000 public use airports in the United States, and fewer than 500 have commercial 
airline linkages, making business aviation vital.

In this issue of BizAvIndia, we have focused on how business aviation plays a positive role 
in companies, corporations, governments, etc, and consequently how it adds to economic 
value. We have Jason Akovenko, Regional Vice President, Asia Pacific, Gulfstream, talking 
about general aviation, in specific business aviation’s contribution. He has quoted a report 
of the General Aviation Manufacturers Association (GAMA) which states that companies 
investing in and using business aircraft have definite economic payoffs. Using business jets 
(vs. commercial airlines) leverages a company’s two most valuable assets: its employees and 
their time. Using business jets increases productivity, reduces time away from the home 
office, improves efficiency and increases the ability to compete.

India has a long way to go in the realm of business aviation, for which an ecosystem 
needs to be created. We have an interview in this issue with the Spanish Ambassador in 
India, Gustavo de Aristegui, who points out the virtues of business aviation and its contribu-
tion to the national economy. He goes on to state that India has so much to offer, but all that 
can happen only when all the state governments become ‘aviation friendly’. 

The government at the Centre appears to be working in that direction, but it needs the 
states to fall in line. The Civil Aviation Ministry has put forth proposals to classify air trans-
port which will clearly state how different segments need to operate individually and as a 
whole to promote civil aviation in India. The Ministry has announced the schedule of imple-
mentation and we hope that, in cooperation and association with the industry, the govern-
ment will be able to keep to the dates.

Happy reading!
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Editor-in-Chief
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By R. Chandrakanth

It is estimated that the general aviation industry will witness exponential growth to 
reach about 2,000 private jets and helicopters in the next five years.

Simplify the Rules

A Beautiful Midsize Jet: Citation XLS+
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There are any number of stories of how private aircraft 
acquisition in India have been delayed or stalled or can-
celled. The primary reason, of course, remains the labryn-
thine acquisition procedures of the Ministry of Civil Avia-
tion and as a corollary to that is the ignorance on the part of 

the buyer. Aircraft acquisition is not like buying a car wherein all one 
has to do is sign on the chequebook and the car is delivered home. If 
things were that simpler, then India would be having at least three 
times the number of private aircraft that are now flying. India is said 
to be currently 18th ranked in terms of number of private jets and 
if procedures are simplified and infrastructure is developed, it has 
potential to be in the top five. 

But that is not likely to happen soon, considering the umpteen 
number of clearances one has to get before getting delivery of an 
aircraft. Yes, there are consultancy firms, authorised representa-
tives, consultants and others who do ‘hand-holding’, but it comes 
with a price. 

Despite the bureaucratic hurdles, private aircraft acquisition is 
happening. There are several firms and individuals who value time 
and productivity and have gone in for a private jet or a general avia-
tion aircraft (fixed or rotary-wing). It is estimated that the general 
aviation industry will witness exponential growth to reach about 
2,000 private jets and helicopters in the next five years. 

Access to finAnce
If this has to happen, one of the first things that needs to be eased 
is access to finance. The smallest of the aircraft costs huge sum of 
money and there are individuals and corporate houses who look 
for the ‘right financing’ options. The investments are high and the 
return on investment is measured in terms of time saved and profit-
ability in the case of charter operators. Finance is not easy to come, 
particularly when the banking industry has categorised aircraft 
under ‘mobile equipments’ and not under ‘assets’. They have their 
own procedures and guidelines to finance, considering that it is high 
risk business. 

AircrAft UtilisAtion
One of the first things that a buyer has to do is decide why he or she 

wants to buy an aircraft, keeping in mind the utilisation factor. The 
more the aircraft is on the ground than up in the sky, the aircraft is 
certainly not giving the due returns on investment, unless, of course, 
the person buying is an Ambani or a Birla who can afford to keep the 
aircraft in the hangar for longish periods. A charter operator cer-
tainly has to look at maximum utilisation. Once that is decided, then 
comes choosing the ‘right’ aircraft – seating capacity-wise, range-
wise, price-wise, and utility wise. The budget has to be determined, 
after factoring in the cost of operation, maintenance costs, insurance 
and other miscellaneous costs. After determining these costs, with 
the help of consultants, the buyer can get a pre-approved loan from 
aircraft lenders or banks. 

‘right’ AircrAft
Depending on fixed-wing or rotary, the buyer has to decide on the 
type of aircraft. For instance a Phenom 100 is ideal for short distance 
and economical flying; or a Cessna Citation XL for long distance; or 
a Beechcraft which can fly using shorter runways. These are simple 
examples, but the aircraft specifications can give an insight into its 
utilisation. The features of the aircraft have to be carefully studied 
before buying the right aircraft. There are different types of aircraft 
– very light jets, light jets, midsize jets, large jets, and huge jets – to 
choose from. 

civil AviAtion reqUirements
While one is tying up funds, one has to parallelly work on getting 
clearances from the Ministry of Civil Aviation (MoCA) and its vari-
ous bodies, particularly the Directorate General of Civil Aviation 
(DGCA) which not only certifies the aircraft but also registers the 
aircraft. The Civil Aviation Requirement (CAR) Section 3 Air Trans-
port Series ‘C’ Part III has listed out comprehensively the modalities 
for certification/registration. The CAR contains the minimum air-
worthiness and operational requirements and also the procedural 
requirements for grant of a non-scheduled operators permit (NSOP). 
The requirements for grant of NSOP (passenger) and NSOP (char-
ter) have been amalgamated and a uniform code for operation of 
non-scheduled air transport services has been laid down. 

nsoP reqUirements
Here in this article we are looking at only a few rules. The DGCA 
states that non-scheduled passengers and/or cargo operations may 
be carried out by using: 
  Single or multi-engine aeroplanes, seaplanes and helicopters 

duly certified/accepted by DGCA in accordance with the Type 
Certificate issued by the US Federal Aviation Administration 
(FAA) or the European Aviation Safety Agency (EASA) or other 
authorities acceptable to DGCA, and under conditions, if any, as 
stipulated by DGCA.

  Single engine, turbine powered aeroplanes may be operated day/
night, VFR/IFR weather conditions as per their certification and 
operating procedures stipulated in flight manual. Single engine 
piston airplanes shall not be operated at night or in Instrument 
Meteorological conditions. However, they may be operated 
under special VFR subject to the limitations contained in the 
type certificate.

  Operations with single engine aeroplanes shall be conducted 
only on domestic sectors except for medical evacuation flights 
and shall be operated along such routes or within such areas for 
which surfaces are available which permit a safe forced landing 
to be executed. 

Revolutionary Aircraft: Falcon 7X
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   The carriage of passengers by a non-scheduled operator’s per-
mit holder may be performed on per seat basis or by way of char-
tering the whole aircraft on per flight basis, or both. There is no 
bar on the same aircraft being used for either purpose as per the 
requirement of customers from time to time. The operator is also 
free to operate a series of flights on any sector within India by 
selling individual seats but will not be permitted to publish time-
table for such flights.

  A non-scheduled operator is also allowed to operate revenue 
charter flights for a company within its group companies, sub-
sidiary companies, sister concerns, associated companies, own 
employees, including Chairman and members of the Board of 
Directors of the company and their family members, provided it 
is operated for remuneration, whether such service consists of a 
single flight or series of flights over any period of time. 

nsoP only for indiAns
An NSOP is granted only to: (a) a citizen of India; or (b) a company or 
a body corporate provided that: (i) it is registered and has its princi-
pal place of business within India; (ii) its chairman and at least two-
thirds of its directors are citizens of India; and (iii) its substantial 
ownership and effective control is vested in Indian nationals. 

fdi UP to 100 Per cent 
Foreign direct investment (FDI) up to 74 per cent and investment by 
non-resident Indians (NRIs) up to 100 per cent is allowed through 
automatic route. For helicopter services/seaplane services, wherein 
FDI up to 100 per cent is allowed through automatic route, the com-
position of Board of Directors and the substantial ownership and 
effective control of the management should be: (i) The majority of 
Directors on the Board of the company shall be Indian citizens; (ii) 
The positions of the Chairman, Managing Director, Chief Execu-
tive Officer (CEO) and/or Chief Financial Officer (CFO), if held by 
foreign nationals, would require to be security vetted by Ministry of 
Home Affairs (MHA) on an annual basis. 

An applicant for the grant of an NSOP 
should be: (a) in possession of at least one air-
craft, either by outright purchase or on lease 
(without crew), and should be registered in 
India, having a valid Certificate of Airworthi-
ness in normal passenger category; (b) have a 
minimum paid-up capital of `2 crore for up to 
two aeroplanes or helicopters.

imPort of AircrAft 
An applicant desirous of obtaining an NSOP 
should first apply for an initial ‘no objection 
certificate’ (NOC). The application (eight cop-
ies) for this purpose should be submitted to the 
Ministry of Civil Aviation along with a bank 
draft of `25,000. The applicant should also sub-
mit along with his application the particulars of 
Board Members of the company. The applicant 
should also give the type and number of aircraft 
proposed to be imported/acquired for the pur-
pose of non-scheduled operations. 

The applicant is also required to submit a 
project feasibility report, giving a declaration 
that he or she will comply with the guidelines 
given in AIC No. 7/2008 dated 30.06.2008 on 

foreign direct investment in the civil avia-
tion sector. 

Based on the approval granted by 
the Ministry, the DGCA may grant the 
applicant NOC for acquisition/import of 
the aircraft upon being satisfied that the 
applicant has achieved a reasonable level of preparedness. The 
operator is required to show his preparedness in accordance with 
provisions of paragraph 7 by filling the checklist given at Annexure 
IX. Additionally, he or she may also be called upon to demonstrate 
the same at a preparedness meeting convened by the DGCA. 

The NOC for import of aircraft given by DGCA is valid for one 
year or till the date of expiry of the initial NOC given by the Min-
istry, whichever is earlier. It may be extended on one time basis by 
three months on genuine grounds provided the initial NOC is valid. 
However, where the aircraft proposed to be imported is a new one 
with a definite delivery schedule, the validity of import permission 
should be given by DGCA in accordance with the delivery schedule 
provided the initial NOC remains valid. If the delivery schedule goes 
beyond the expiry of the initial NOC, the applicant should apply for 
an extension. 

100 Per cent fdi in helicoPter services
Up to 100 per cent FDI is permitted under the automatic route for 
helicopter services. A tie-up with a foreign operator is also permitted 
in such cases. An applicant who intends to avail of the 100 per cent 
FDI facility should indicate this fact clearly in the application for 
grant of initial NOC. The operator is not permitted to induct fixed-
wing aircraft in his fleet. 

Pressurised aircraft to be imported for non-scheduled opera-
tions should not be more than 15 years in age or should not have 
completed 75 per cent of its design economic life or 45,000 pres-
surisation cycles whichever is earlier. However, this requirement 
is not applicable for Indian registered aircraft maintained in accor-

dance with DGCA requirements. 
For the import of unpressurised aircraft, 

the DGCA takes decision on a case to case 
basis depending on a complete examination 
of the records and, if required, inspection of 
the aircraft being procured. However, DGCA 
would normally not allow import of more than 
20 years old aircraft. 

Pilot licence is key 
The DGCA clearly states that any private air-
craft should be flown by a person holding a 
valid pilot’s licence issued. It emphasises that a 
private aircraft should not be flown by a person 
holding (a) a Student Pilot’s licence; (b) by a per-
son holding a Private Pilot’s licence for remu-
neration or hire of any kind; (c) a private air-
craft carrying passengers at night, should not 
be flown by a person holding a Private Pilot’s 
licence, without having a valid night rating. 

The above requirements are only indica-
tive and an individual/ corporate entity has to 
go through the entire rigmarole of procedures 
and there is no escaping that. The best option 
is to hire a consultant and get through the pro-
cedures quick and fast. BAI
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There is a definite and strong link between world’s two-thirds of 
BA/GA aircraft being based in North America and the United States 
remaining the elite economic power.

Business Aviation’s  
Contribution to Economy

By Group Captain R.K. Bali (Retd)
Managing Director, Business Aircraft Operators Association
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A lot has been written about the direct and indirect 
contribution of business aviation (BA) to the economy 
of a nation. The direct impact of any business activ-
ity, to create employment, is beyond doubt and its in-
direct contribution to allied sectors would be a natu-

ral consequence. To understand the importance of business and 
general aviation (BA/GA) to a nation’s economy, we would need 
to look beyond just the number of jobs being created or synergy 
being generated for other allied businesses. The real contribution 
of business aviation to country’s economy lies in enabling effect it 
has on business captains and all those performing role of leader 
in any field where time is always at a premium. Countries which 
suffer from misplaced notion of business aviation being an elit-
ist activity can never optimise their growth potential and, more 
importantly, miss out on ensuring its inclusive economic growth, 
leading to social inequality. 

Defining and Understanding BA/GA: The simplified way of de-
fining BA would be to relate it to all flying done for business purposes. 
If doing any business is not considered to be activity undertaken by 
elite class, then how using aircraft for doing business, more efficient-
ly, is looked upon as an elitist activity, especially in India. In devel-
oped nations, business aircraft are flown by a broad cross-section of 
businesses and organisations, ranging in size from small to medium. 
Business aviation optimises performance of all companies that need 
efficiency, speed, flexibility and productivity as core elements to 
achieve their KRAs (key responsibility areas). Many such companies 
have core business activity based in remote areas, where scheduled 
commercial airlines have reduced or eliminated service, or where 
there is no commercial service to begin with. Most business aviation 
trips undertaken by these companies are time-critical, often carry-
ing middle management and technical personnel needed to solve an 
urgent issue. It is through business aviation that companies, set up in 
remote areas, are able to meet their critical requirements concerning 
supplies and production facilities.

 India’s Aspirations to be World’s Economic Power and BA/
GA’s Role. The new government in India seems focused on taking 
long-term measures to make India the lead-
ing economy of the world through sustained 
GDP growth and, our Finance Minister draws 
inspiration from repeatedly asserted fact 
that 9 to 10 per cent GDP growth of the na-
tion is very much achievable on sustainable 
basis. However, the extra 2 to 3 per cent an-
nual growth rate would only be possible if we, 
as a nation, realise and fully appreciate the 
importance of GA/BA. Most importantly, our 
policymakers must understand that through 
BA/GA operations our leaders in various 
fields achieve efficiency by optimal use of 
limited time available with them. 

Our Prime Minister is showing the way by 
visiting most nations in the shortest span of 
time, hopping from one nation to another and 
building prospects for Indian business activi-
ties to expand in other countries. Such ‘good-
will cum business’ visits, I believe, are building 
blocks for India’s march towards world’s eco-
nomic power. These visits at the highest level 
are followed by B2B visits by business captains 
of India using BA/GA aircraft. The remote/re-

gional air-connectivity achieved by BA/GA 
operations would, inter alia, become the 
most effective tool to achieve inclusive eco-
nomic growth of the nation. Government’s 
ambitious plan to have ‘high speed bullet 
trains’ in the coming years should be seen 
in the same context of achieving ‘inclusive economic growth’ and 
‘optimal use of time’ by our leaders in various fields of economic ac-
tivity. BA/GA offers the additional benefit of flexibility over the ‘high 
speed trains’ and, that is the reason for BA/GA to be the preferred 
option when costs between the two options do not vary much. This 
phenomenon is very much evident in Europe and North America 
where BA/GA has been optimally developed. 

BA/GA in World’s Leading Economies. There is a definite and 
strong link between world’s two-thirds of BA/GA aircraft being based 
in North America and, United States remaining the elite economic 
power. While the robust airlines industry there provides affordable 
and efficient mode of transportation to general public, the highly ef-
ficient BA/GA industry makes it possible for businesses to develop 
and prosper in every nook and corner of the nation. 

European Union, with second largest share of BA/GA fleet of 
the world, has similarly benefited, for long, to remain the leading 
economic power. In these nations too, as is the case with India, the 
commercial airlines serve only 20 per cent of the country’s public-
use airports. BA/GA not only uses these airports, but also becomes 
sole provider of air-connectivity at the other 80 per cent of airports. 
Besides being important destinations for business flying, the opera-
tions of GA/BA fleet, from the smaller and remotely located 80 per 
cent airports, help support number of non-commercial aeronauti-
cal functions. These range from ‘emergency preparedness for any 
contingency’ and responses to agricultural surveying, aerial sur-
veying, and energy exploration. Business aviation grants the much 
needed freedom to the companies, wanting to set up industry in 
remote areas, from the decisions made by commercial airlines on 
which market to serve. 

BA/GA is for elite. The perception, in some corners about BA/
GA being the elitist’s tool, has caused the most 
damage to nation’s efforts to push for 9 to 10 
per cent GDP growth. The fact, as seen in the 
case of most economically developed nations, 
is that BA/GA, instead of being an elitist’s tool, 
is used by nations to become an elite economy. 
Economic development of a nation to full po-
tential takes place in sustainable manner only 
when it enables its citizens, especially the 
ones for who time is money, to optimally uti-
lise the available hours. This, if realised soon, 
would catapult India into the league of world’s 
most elite economies, earlier than projected. 
The other International Civil Aviation Organ-
isation’s (ICAO) documented ‘output multipli-
er’ (3.25) and ‘employment multiplier’ (6.10) 
effects of aviation industry are secondary to 
the long-term ability of BA/GA to propel our 
nation’s economy growth towards achieving 
its full potential. It is the time, when govern-
ment is working on strengthening the funda-
mentals of economy, to correct perceptions 
about GA/BA’s role in national economy and 
achieve growth rate per our potential.  BAI
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General aviation contributes $109 billion to the US gross domestic 
product. Of that, $69 billion is support from labor income.

Economic Impact of  
Business Aviation  
on Any Country

By Jason Akovenko
Regional Vice President, Asia Pacific, Gulfstream

Optimised for Stylish Performance: The All New Gulfstream G500PH
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R esearch shows that business aviation can bring a 
powerful economic boost to countries – and companies – 
willing to fully embrace it. Perhaps, the best demonstra-
tion of this financial windfall is North America, where 
business aviation has achieved a level of maturity and 

mass it has yet to reach in other parts of the world. 
In North America, where the industry has had decades to ma-

ture, statistics to support business aviation’s economic impact are 
plentiful. 

Just as business jets can be a productivity multiplier, they can 
also be a financial force, starting at the most basic, foundational level 
of the aircraft’s construction. Add in the daily operation of those air-
craft – and all of the ancillary support services – and the economic 
impact is staggering. 

In a report titled, ‘The Wide Wings and Rotors of Business Avia-
tion,’ the General Aviation Manufacturers Association (GAMA) and 
seven other general aviation associations found that in the United 
States alone, general aviation – of which business aviation is a major 
part – supports 1.1 million jobs with a total economic output of $219 
billion dollars. Furthermore, general aviation contributes $109 bil-
lion to the US gross domestic product. Of that, $69 billion is support 
from labour income. 

The state of Georgia, home to Gulfstream Aerospace Corp’s Sa-
vannah headquarters and Brunswick completions/service centre, is 
among the top 10 US states for general aviation’s per capita contribu-
tions to the gross domestic product and fourth in terms of total jobs 
attributable to business aviation. 

 Gulfstream alone contributed more than $1 billion to the state 
of Georgia’s economy through employee compensation and sup-
plier purchases. 

Gulfstream’s economic impact is not limited to the state of Geor-
gia. A new hangar at Gulfstream’s Westfield, Massachusetts, facility 
in 2013 created nearly 100 jobs and increased services at the busy 
business aviation hub. Gulfstream Appleton, in Wisconsin, recently 
added a dedicated mid-cabin hangar. And new Sales and Design 
Centers opened at Gulfstream Dallas (Texas) and Gulfstream Long 
Beach (California).

“Simply put,” GAMA writes, “general aviation means jobs. The 
highly skilled, good-paying jobs allow workers to support their fami-
lies, participate actively in their communities, and contribute signifi-
cantly to the local tax base and schools — while also designing and 
building aviation products that support vital activities such as law 
enforcement, medical transport and commerce.”

GAMA highlights an important point. In terms of companies, 
evidence shows the investing in and using business aircraft have 
definite economic payoffs. Using business jets (vs. commercial air-
lines) leverages a company’s two most valuable assets: its employees 
and their time. Using business jets increases productivity, reduces 
time away from the home office, improves efficiency and increases 
the ability to compete. 

A NEXA business aviation study of the S&P 500 conducted be-
tween 2003 and 2007 showed that companies using business jets 
had return on equity that was 262 per cent greater than non-using 
companies. According to the chief financial officers interviewed as 
part of the study, business aircraft helped enhance performance 
in the areas of greatest importance to business leaders in today’s 
fast-paced economy, including identifying and executing strategic 
opportunities for new relationships or alliances; reaching critical 
meetings; closing transactions; expanding into new markets; and in-

creasing contact with customers. 
Business aircraft operators also had 

a 253 per cent increase in shareholder 
returns vs. companies that relied on com-
mercial airline service. Return on assets 
was 218 per cent higher. And earnings growth was a whopping 434 
per cent more for companies using business aircraft vs. those that 
don’t. The study showed a strong correlation between increased 
productivity (thanks to better allocation of resources, process im-
provements, and knowledge sharing) and earnings growth among 
study participants.

Other regions and countries are beginning to see the value of 
business aviation, too. Over the past decade, Asia-Pacific has grown 
to become Gulfstream’s largest international market, with 11 per 
cent of Gulfstream’s nearly 2,400 worldwide fleet of aircraft based 
there. This amounts to more than 270 Gulfstream aircraft in the re-
gion, which means the Gulfstream fleet has more than doubled there 
over the past five years. 

In Greater China, which includes China, Hong Kong, Macau 
and Taiwan, the fleet has grown considerably since the first Gulf-
stream aircraft delivery there in 2003. Today, there are more 
than 155 Gulfstream aircraft in Greater China, representing a 
nearly three-fold increase in the size of the fleet. China alone is 
home to more than 100 business aircraft. Singapore is home to 
more than 20. 

All of this growth has an economic impact, both for companies 
that operate jets and those that support them. 

The need for companies in to expand their business around the 
world continues to increase and will ultimately drive business jet de-
mand. The business jet market is maturing in China and elsewhere, 
and companies are realising that these aircraft are business tools 
that enable them to grow their business and be more competitive.

Other companies, including Gulfstream, have also taken notice 
of Asia-Pacific’s business aviation growth. Gulfstream has made sig-
nificant investments in the region, including:
l Opening sales offices in Beijing, Hong Kong and Singapore.
l  Establishing Gulfstream Beijing, a joint venture service centre 

with the Hainan Airlines Group.
l  Opening a Product Support Asia office in Hong Kong that in-

cludes a new Asia Customer Contact Centre to supplement the 
Savannah-based Technical Operations department.

l  Implementing a Hong Kong-based flight department to assist 
customers with training and entry into service of their aircraft.

l  Placing more than $67 million in parts in Beijing, Hong Kong, 
Singapore and Bengaluru.

Other companies have been equally proactive. For example, 
Gulfstream worked with FlightSafety International to open the re-
gion’s first dedicated G450/G550 flight simulator in Hong Kong. And 
Jet Aviation, part of the General Dynamics Aerospace Group with 
Gulfstream, recently opened a new service hangar in Singapore. 
This facility triples the maintenance facility’s size and joins count-
less others that have opted to locate at the Seletar Airport, success-
fully establishing Singapore as a hub for business aviation in the 
Asia-Pacific region.

While the frenetic pace of the growth in the Asia-Pacific region 
has tempered somewhat, it still continues. And the potential most 
definitely exists for the Asia-Pacific region to reap the same financial 
rewards from general aviation that North America has. BAI
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By SP’s Special Correspondent

The Ministry of Civil Aviation has already moved proposals for
creating additional categories of operators – Scheduled Regional Airlines/

Commuter Airlines. Hence, all such classes would be absorbed into the classification
proposed in the report whilst ensuring India’s compliance with ICAO requirements.

Ministry Recommends 
Classification of Air 

Transport Operations 

Indian classification of air 
transport operations draws 
on the Aircraft Rules of 1937 
wherein there is a broad de-
lineation between operations 

carried out by public transport 
aircraft and private aircraft. The 
former is aligned with the concept 
of commercial operations while 
the latter with general aviation op-
erations. There is however no basic 
document that classifies air trans-
port operations which has led to 
varying interpretation and lack of 
clarity in the scope of commercial 
operations and its attendant over-
sight obligations.

The civil aviation industry in 
India is still at a nascent stage of 
growth and limited number of aircraft carry out a mix of commer-
cial and non-commercial activities. The industry has long demanded 
that there should be a proportionate approach to certification and 
operations of aircraft that are usually not used for scheduled air op-
erations by commercial airlines. However, the Directorate General of 
Civil Aviation (DGCA) has followed the International Civil Aviation 
Organisation (ICAO) approach of addressing commercial and non-
commercial operations. Within commercial operations, there are no 
separate standards and recommended practices (SARPs) for sched-

uled and non-scheduled operators.
Following representations 

by the industry, a committee was 
tasked to formulate comprehen-
sive regulations for general avia-
tion/business aviation (GA/BA) 
on July 8, 2014. The committee 
headed by Joint Director General 
made a presentation on August 
19, 2014, during which the prob-
lem of clubbing general aviation 
with commercial operations due 
to ICAO stipulations on the sub-
ject was highlighted. The DG (CA) 
constituted another committee 
headed by the chief flight opera-
tions inspector (CFOI) to formu-
late regulations for non-scheduled 
operators permits (NSOPs).

Following acceptance of the recommendations of this Commit-
tee, draft amendment seeking limiting issue of NSOP to operators 
with minimum three aircraft was put up on the DGCA website. 
There have been a number of responses to this proposal that is under 
process of finalisation.

The issue of proportionate regulations for smaller operators 
was again flagged during a meeting chaired by the Secretary, Civil 
Aviation, to discuss the Draft Civil Aviation Policy on December 
9, 2014. The Director General directed constitution of committee PH
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to draft comprehensive recommendations on 
the issue.

Based on ICAO methodology and interna-
tional best practices, the following criteria are 
recommended for classification of operations:
  The commercial nature of operations, i.e. 

whether operations are for hire/ remuner-
ation or not and whether they are available 
to general public or not, that is commercial 
and non-commercial (general aviation); 
and

  Within the above respective classification, 
size and complexity of the aircraft based 
on aircraft all up weight (AUW) above and 
below 5,700 kg and whether the aircraft 
are turbojet engine powered or not.

  The frequency of operations, i.e. whether 
operations are scheduled or non-scheduled.
The first two factors are also the primary 

criteria for categorisation of air operations 
as adopted by both the US Federal Aviation Administration (FAA) 
and the European Aviation Safety Agency (EASA), though both FAA 
and EASA follow a much more nuanced approach and use different 
terms to differentiate between various common types of air trans-
port operations. Though ICAO uses the term scheduled and non-
scheduled, as also FAA, there is no impact of this classification on 
regulatory aspects.

The following classes of air operations are accordingly proposed 
for drafting proportionate and complementary regulations for both 
certification and operations in India:
  Commercial Air Transport Operations with Large and  

Turbojet Aircraft: This would include all commercial air trans-
port operations with bigger aircraft (i.e. above 5,700 kg AUW 
and all turbojet aircraft). These operators could undertake both 
international and domestic operations whether scheduled or 
charter. Operations currently classified as Scheduled Commer-
cial Operations and some categories of Non-Scheduled Opera-
tions (e.g. NSOP Charter operations with large/ turbojet aircraft) 
would fall under this category.

  Commercial Air Transport Operations with Small Aircraft: 
This would include all domestic commercial air transport opera-
tions with non-turbojet aircraft below 5700 kg AUW including 
scheduled and charter operations. This category would include 
all scheduled and non-scheduled operations for regional/remote 
connectivity subject to the same being conducted with non-tur-
bojet aircraft with limited AUW and passenger seating capacity. 
For example, Air Taxi/ Commuter Airlines.

  General Aviation Operations with Large and Turbojet Air-
craft: This would include all operations other than a commercial 
air transport operation or an aerial work operation conducted 
with bigger aircraft (i.e. above 5,700 kg AUW and all turbojet 
aircraft) or on a bigger scale (i.e. operators having more than 
three aircraft on their permit) but not available to general public. 
These could include international and domestic operations. This 
would include state/ government operations, corporate/ business 
operations with larger aircraft for non-commercial purposes.

  General Aviation Operations with Small Aircraft: This would 
include all operations other than a commercial air transport op-
erations or aerial work operations conducted with aircraft below 
5,700 kg AUW on a limited scale, i.e. with less than three aircraft.

The certification 
regulations based 
on above classifica-
tion would have no 
distinction between 
aeroplanes and heli-
copters although operating regulations would 
address the specific requirements of both cat-
egories of aircraft.

This proposal would provide the follow-
ing advantages over the system currently 
followed: 
  It encompasses all current air operations 

and would also cover all envisaged future 
air operations, e.g. remote connectivity 
operations.

  It would enable duly proportionate rules for 
certification whilst totally conforming to 
the concept of duty of care and ICAO’s rule 
making philosophy. For example, the dif-
ferent ICAO SARPs could be segregated for 
different classes of air operations explained 
above.

  It would also enable proportionality in operating requirements 
based on the category of operations.

  It would provide a comprehensive set of certification and operat-
ing regulations related to the scope and complexity of operations.

  It would also provide tremendous flexibility to operators who 
could choose what category of operations to operate under, based 
on their requirements and the rigorousness of the regulations.

  DGCA resources would also get proportionately applied to 
ensure optimal regulatory oversight thus enhancing aviation 
safety.

  It would bring our regulations at par with international best 
practices 

Implementable Schedule 
The adoption and implementation of these regulations would be 
subject to prior notification of amended Aircraft Rules by the Minis-
try. The recommendations have a far-reaching impact and although 
considerable deliberations have already been held with major stake-
holders, the in-principle approval of the Ministry of Civil Aviation 
(MoCA) may be considered prior to implementing these recom-
mendations. The Ministry has already moved proposals for creating 
additional categories of operators, viz, Scheduled Regional Airlines/ 
Commuter Airlines. Hence, all such classes would be absorbed into 
the classification proposed in the report whilst ensuring India’s com-
pliance with ICAO requirements.

The following schedule is proposed for implementation:

February 20, 2015:  Acceptance of recommendations (DGCA)
February 28, 2015:   Presentation to MoCA to obtain ‘in-principle’ 

approval of the proposed classification.
March 15, 2015:   Submission of detailed proposal for amend-

ments to Aircraft Rules to MoCA.
March 15, 2015: Selection of team for drafting CARs.
July 15, 2015: Presentation of draft CARs to CARG.
September 1, 2015: Publishing of draft for public comments.
November 15, 2015: Finalisation of CARs.
February 1, 2016: Applicability of CARs. BAI

the civil avia-
tion industry in 
india is still at 
a nascent stage 
of growth and 
limited number 
of aircraft carry 
out a mix of 
commercial and 
non-commercial 
activities 
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Bombardier Forecasts 
9,000 Business Aircraft 

Deliveries in 10 Years

By SP’s Correspondent

Bombardier Business Aircraft presented its 2015 edition of the Business Aircraft Market 
Forecast at the European Business Aviation Convention and Exhibition in Geneva 
recently. The forecast provides an in-depth look at how six primary market drivers 

(wealth creation, globalisation of trade, emerging markets, new aircraft programmes, 
replacement demand and accessibility) will shape the future of business aviation over 

the next 10 years. 

This analysis focuses specifically on aircraft categories in 
which Bombardier competes: Light, Medium and Large, as well 
as major world regions.

The Business JeT MarkeT in 2014
In 2014, the business jet industry continued its path towards re-
covery, led by the strengthening North American economy. North 
American business jet orders and deliveries in the markets where 
Bombardier competes were strong in 2014, driven by solid domestic 
business investment, a thriving stock market and sustained consum-
er spending. However, orders and deliveries lagged in other regions 
as a result of several challenges which held back a broader recovery 
in the world economy. European GDP growth remained sluggish 
overall but gained some momentum in the later part of 2014.

China’s growth decelerated while Russia ended the year on the 
brink of recession due to falling oil prices and significant economic 
restrictions imposed by the Western world. 

Last year the industry reached 601 aircraft deliveries, a 6 per 
cent increase from 2013. Demand for long-range business travel con-
tinued to grow, though at a slower pace, which resulted in a total of 
200 deliveries for Large category aircraft. Medium category aircraft 
had 212 total deliveries, a modest recovery expected to accelerate as 
world GDP growth improves in upcoming years. Light category de-
liveries amounted to 189 aircraft, less than half the level of deliveries 
seen when the market peaked in 2008. 

Having secured more aircraft orders and deliveries since the 
downturn in 2009 than any other manufacturer, Bombardier Busi-

ness Aircraft continues to hold its position as industry leader. In 
2014, Bombardier Business Aircraft delivered 204 business aircraft, 
amounting to 34 per cent delivery market share.

Bombardier’s 10-year forecast is 9,000 business aircraft deliver-
ies valued at $267 billion. 

key MarkeT drivers
Wealth Creation: The global economy is expected to continue 

improving. GDP growth is forecasted to cross the 3 per cent thresh-
old by 2016-17.

Globalisation of Trade: Trade globalisation will continue, par-
ticularly with and between emerging markets, increasing the need 
for direct city-to-city access.

Emerging Markets: Fleet size in these regions is expected to 
continue growing as business jet adoption approaches mature mar-
ket levels.

New Aircraft Programme: Several new models will enter ser-
vice between 2015 and 2024 which will attract new buyers and stim-
ulate replacement activity.

Replacement Demand: 1,825 worldwide business aircraft re-
tirements forecasted over the next 10 years will drive increased re-
placements.

Accessibility: Operators in the charter and fractional market 
are renewing their fleets. International expansion will drive future 
growth.

Bombardier has forecast category-wise with light category ac-
counting for 3,400 deliveries from 2015 to 2024; medium category 
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3,100 and large category 2,500. 

region-wise ForecasT
Bombardier states that North America, Europe, China and Latin 
America will be the largest markets for business aircraft over the 
next 10 years.

North America 
Key Facts 
l Birthplace of business aviation 
l Largest market for business aircraft 
2015-24 Outlook  
l Average economic growth of 2.6 per cent per year 
l Fleet compound annual growth rate of 2 per cent 
l Will remain the largest market for business aircraft 
l Forecasted to receive 3,900 deliveries valued at $96 billion 
l  Light and Medium category aircraft account for over 80 per cent 

of deliveries

Europe
Key Facts  
l Second largest market for business jet deliveries 
2015-24 Outlook  
l Average economic growth of 1.8 per cent per year 
l Fleet compound annual growth rate of 7 per cent 
l Will remain the second largest market for business jet deliveries 
l Forecasted to receive 1,525 deliveries valued at $50 billion 
l  Medium and Large category aircraft account for almost 70 per 

cent of deliveries

Greater China
Key Facts 
l Exceedingly fast fleet growth over the last 10 years at more than 
20 per cent per year 
2015-24 Outlook  
l Average economic growth of 6.5 per cent per year 
l Fleet compound annual growth rate of 13 per cent 
l Forecasted to receive 875 deliveries valued at $33 billion 
l  Medium and Large category aircraft account for 90 per cent of 

deliveries

Latin America
Key Facts  
l Relatively mature market for business aviation 
l Brazil and Mexico account for 60 per cent of the regional fleet 
2015-24 Outlook  
l Average economic growth of 3.3 per cent per year 
l Fleet compound annual growth rate of 3 per cent 
l Forecasted to receive 850 deliveries valued at $24 billion 
l  Light and Medium category aircraft account for 75 per cent of 

deliveries

CIS
Key Facts  
l Business aviation in CIS began in the early 1990s 
l  Fleet has grown by nearly 7 per cent per year since the early 

1990s 
2015-24 Outlook   
l  Average economic growth of 2.4 per cent per year 
l  Fleet compound annual growth rate of 6 per cent 

l  Forecasted to receive 510 deliveries 
valued at $16 billion 

l  Medium and Large category air-
craft account for over 80 per cent of  
deliveries

Middle easT 
Key Facts 
l  Remains a promising market for business aviation 
l  Long distances between cities and difficult ground transporta-

tion justify the need for business aviation 
2015-24 Outlook  
l  Average economic growth of 4.0 per cent per year 
l  Fleet compound annual growth rate of 7 per cent 
l  Forecasted to receive 400 deliveries valued at $15 billion 
l  Medium and Large category aircraft remain the aircraft of 

choice

asia-PaciFic 
Key Facts  
l  Geographic position necessitates the need for long-range aircraft 
2015-24 Outlook  
l  Average economic growth of 2.5 per cent per year 
l  Fleet compound annual growth rate of 6 per cent 
l  Forecasted to receive 355 deliveries valued at $14 billion 
l  Large category aircraft account for close to 60 per cent of deliveries

souTh asia 
Key Facts   
l Continues to develop its regional business aviation market 
l  Infrastructure and regulatory environment continue to slowly 

improve 
2015-24 Outlook  
l Average economic growth of 7 per cent per year 
l Fleet compound annual growth rate of 12 per cent 
l Forecasted to receive 310 deliveries valued at $12 billion 
l Large category aircraft account for over 50 per cent of deliveries

aFrica 
Key Facts  
l Important market for business aircraft deliveries 
l Fleet size has more than doubled in the past 10 years 
2015-24 Outlook  
l Average economic growth of 4.8 per cent per year 
l Fleet compound annual growth rate of 5 per cent 
l Forecasted to receive 275 deliveries valued at $7 billion 
l  Light and Medium category aircraft account for over 75 per cent 

of deliveries
In 2014, business aviation continued on its path towards recov-

ery. Though industry orders lagged, deliveries increased by 6 per 
cent compared to the previous year. Over the next 10 years, Bombar-
dier expects Large category aircraft will represent half of overall rev-
enues at $137 billion while Medium and Light category aircraft will 
represent $91 billion and $39 billion respectively. Emerging markets 
like China, Russia and Latin America will once again be key drivers 
to future growth as current challenges in these markets subside. 

Bombardier’s predicts a promising future for business aviation 
in the years ahead. With the most extensive product portfolio of any 
manufacturer, Bombardier said it is well positioned to lead the indus-
try forward. BAI
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By SP’s Correspondent

In five years of operation, the Phenom 300 fleet has reached the 250 aircraft mark

Phenom 300,  
Most Delivered Business Jet
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Best of the Best: Phenom 300
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The Robb Report has named the Phenom 100E and the 
Phenom 300 as ‘the best of the best’ in their categories. 
From the stables of Brazilian aerospace major Embraer 
Executive Jets, the Phenom 300 was the most delivered 
business jet in the world in 2014, according to a report by 

the General Aviation Manufacturers Association (GAMA). In 2013 
too, 60 Phenom 300 were delivered and in 2014, it went up to 73. 

In just five years of operation, the Phenom 300 fleet has reached 
the 250 aircraft mark, having accrued a 57 per cent market share in 
the light jet category. The aircraft is in operation in over 20 coun-
tries and has accumulated close to 2,00,000 flight hours. The Phe-
nom 300 is one of the fastest light jets, having recently established 
a National Aeronautic Association cross-country speed record in the 
United States, from Bellingham, Washington to Albany, New York. 

Six occupantS
The Phenom 300 performs among the top light jets, with a high 
speed cruise of 453 knots and a six-occupant range of 1,971 nautical 
miles (3,650 km) with NBAA (National Business Aviation Associa-
tion) IFR reserves. This range allows non-stop flights from Miami to 
Telluride, or Los Angeles to Orlando. With the best climb and field 
performance in its class, the Phenom 300 costs less to operate and 
maintain than its peers. The aircraft is capable of flying at 45,000 
feet, powered by two Pratt & Whitney Canada PW535E engines with 
3,200 pounds of thrust each. 

LargeSt baggage compartment 
The Phenom 300 offers a spacious cabin, designed in partner-
ship with BMW Designworks, USA and the largest baggage com-
partment in its category. The largest windows in the class deliver 

Attention to Detail: Phenom 300 offers a spacious cabin designed in partnership with BMW Designworks, USA

phenom 300: performance fact Sheet
Range @ 6 Occupants  
(LRC, NBAA IFR res)

1,971 nm/3,650 km

High-speed Cruise 453 kt/839 km/h

Maximum Operating Speed M 0.78

Take-off Distance (MTOW, SL, ISA) 3,138 ft/956 m

Landing Distance (MLW, SL, ISA) 2,621 ft/799 m

Maximum Payload 2,416 lb/1,096 kg

Maximum Operating Altitude 45,000 ft/13,716 m

Propulsion Pratt & Whitney PW535-E

Engine Thrust / Flat Rating 3,360 lbf/ISA+150C

Avionics Prodigy Flight Deck 300

Main Baggage Compartment 66 cu.ft/1.87 cu.m

Seating Capacity (crew/max occupants) 1/10
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abundant natural lighting in the cabin as well as in the aft private 
lavatory. The comfort of the seats, with recline and full movement 
capability, is enhanced by the best pressurisation among light jets 
(6,600 ft maximum cabin altitude. The Phenom 300 features dis-
tinct temperature zones for pilots and passengers, a wardrobe and 
refreshment centre, voice and data communications options, and 
an entertainment system. 

The pilot-friendly cockpit enables single-pilot operation and of-
fers the advanced Prodigy Touch Flight Deck. The features it carries 
from a class above include single-point refuelling externally serviced 
testimony, and an air stair. The President and CEO of Embraer Ex-
ecutive jets, Marco Tulio Pellegrini, said: “We are very grateful for 
our customers’ preference for the Phenom 300, a truly revolutionary 
aircraft, designed with extensive customer input and feedback.”

innovation 
The Phenom 300 redefines the light jet segment. With the Prodigy 
Flight Deck 300, Embraer engineers have created the most highly 
intuitive and professional cockpit available among light jets. This jet 
really is a single-pilot’s dream. 

comfort
Every inch of the Phenom 300 has been intelligently designed, and 
its not just the cabin that offers unprecedented space. The cockpit 
has been designed with human factors philosophy and this jet has 
the largest galley, baggage capacity and windows in its class. 

ergonomicS
Embraer has not compromised on design. From the movement capa-
bility of the comfortable leather seats to extensive in-flight entertain-
ment and connectivity within easy reach, Phenom 300 is as close to 
perfection as possible. 

performance
With best-in-class performance, the Phenom 300 can take-off from 

challenging airports at high elevations and hot temperatures. With 
excellent fuel consumption, low operating costs and a redefined 
aerodynamic design, this jet does not let one down. 

inteLLigent deSign
 BMW Designworks ,USA
 Largest baggage compartment in its class
 Largest windows in its class
 Unique among light jets: windows in the lavatory
 Best pressurisation in class (6,600 feet max)
 Comfortable leather seats with recline capability
 Full movement capability for all seats 
 Cabin temperature controlled by VIP seat
 Standard lavatory pocket door

LargeSt baggage capacity in cLaSS 
 66 cubic ft aft baggage compartment – best in class
 Easy access
 Optional aft baggage compartment heating

cockpit equipment – prodigy fLight deck
 Single-pilot operation
 Enhanced situational awareness
 Glass cockpit with large displays
 State-of-the-art avionics

The Phenom market saw a slight upward movement in both 
new aircraft deliveries and used transactions in the second quar-
ter of 2015. The company delivered 26 Phenoms this quarter, four 
more than the same time period in 2014. There were six deliveries 
of the new Phenom 100Es, while the number of Phenom 300 deliv-
ered increased to 20 over the 16 delivered in the first quarter. The 
used Phantom market remains overall stable with available inven-
tory levels remaining tight on both models. With this kind of mar-
ket condition, an appropriately priced Phenom 100 or 300 should 
sell quickly. BAI

Intuitive Design: (Left) The pilot-friendly cockpit; (Right) Redefined ergonomic design
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The Ambassador of Spain in India,  
Gustavo de Aristegui, in an interaction with 
Jayant Baranwal, Editor-in-Chief of BizAvIndia, 
gives his views on the importance of general 
aviation and business aviation and how it can 
be made more affordable for potential users of 
these aircraft, while talking about how Spain has 
in the last four years deepened ties with India 
while looking forward to strengthening the 
relationship based on trust and benefits.

“It is not only about transferring 
technology and building together 
in India...it is about developing 
technology together.” 

— Gustavo de Aristegui,  
Ambassador of Spain in India

My experience with corpo-
rate/business jets is limited to the 
few times I have travelled with some 
friends in their aircraft. I think that 
corporate jets are great. Today in 
the aircraft building business, either 
you are at the top of the game or you 
are not, be it a Gulfstream, a Global 
Express, a Falcon, and Embraer, etc. 
They are all absolutely great. I saw 
one of these new Embraers which has 
twin engines on the wings as a cor-
porate jet. It seemed to be extremely 
beautiful aircraft, sort of like a small 
A320. 

Unparalleled Comfort and Performance : Legacy 500 from EmbraerPH
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By R. Chandrakanth

Al Bateen Executive Airport, the Middle East region’s only airport dedicated to 
business aviation, is situated in the heart of Abu Dhabi, UAE, just 10 minutes from the 
Corniche. It is the first dedicated private jet airport in the Middle East and North Africa 

regions (MENA). 

Al Bateen  
Executive Airport –  
A Model to Emulate
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The airport originally came into use in the 1960s as the 
first main airport in the capital city, until Abu Dhabi Inter-
national Airport was opened in 1982. In 1983, Al Bateen 
was transformed into a military airbase until the end of 
2008, when the Abu Dhabi Airports Company (ADAC) took 

over the management of the airport’s operations and turned it into a 
world-class executive airport.

Currently, the airport has a stand capacity for up to 50 private 
jets with fast and efficient turnarounds with no holding patterns and 
short taxi times. Existing carriers already operating out of the airport 
include Al Jaber Aviation, Falcon Aviation Services and Rotana Jet.

The airport covers an area of some 200 hectares and is in close 
proximity to Abu Dhabi’s new commercial capital district – home to the 
Abu Dhabi National Exhibition Centre (5 minutes), a high net-worth 
community of local residents, and numerous luxury hotels and resorts.

In 2011, Al Bateen Executive Airport launched its brand new FBO 
(fixed based operations), DhabiJet, and within the first two years of 
operation the new FBO was ranked in the top five best FBOs around 
the world twice by the European Business Aviation News (EBAN).

Further developments are moving ahead on schedule as the air-
port progresses its strategic aim of being one of the best dedicated 
business airports in the world. It has several refurbished hangars, 
MRO facilities, high-end retail provision and VIP lounges. 

Abu Dhabi Airports is the owner and operator of five airports: 
Abu Dhabi International Airport, Al Ain International Airport, Al 
Bateen Executive Airport, Delma Island Airport and Sir Bani Yas 
Island Airport; as well as two check-in facilities: Abu Dhabi Interna-
tional Airport City Check-in, at the heart of the city, and the airport 

Expo Check-in at Abu Dhabi National Exhibition Centre.
Al Bateen Executive Airport delivers exceptional customer service 

using the existing executive terminal. The services provided include:
l Acquisition of landing permits
l Secure apron & hangar parking
l Complete ground handling services
l Concierge services (transport & hotel arrangements)
l Fuelling services
l Aircraft cleaning services
l Catering by ‘Gate Gourmet’

A state-of-the-art crew and flight operations centre adjacent to 
the executive terminal provides a range of dedicated crew ameni-
ties such as a relaxation lounge, sleep rooms, showers and rest areas 
along with easy access to new flight planning facilities.
l Fast and seamless transition time from arrival to departure
l  Spacious and luxurious Executive Terminal with opulent private 

lounges
l Meeting and conference facility
l Ramp access from aircraft to terminal by luxury car
l Onsite immigration & customs support
l Fast and private baggage screening
l  Comfortable and modern crew lounge offering complimentary 

snacks and beverages, workstation, shower facility and relax-
ation area

l Secure car parking
l Onsite gourmet catering provider

The friendly and courteous customer service team welcomes op-
erators with warm Arabian hospitality. BAI
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By R. Chandrakanth

“2015 would turn out to be a challenging year, to say the least.” 
—Eduardo Marson, ABAG Chairman

Challenges for  
Latin American Aviation

Below: (left) Gulfstream G650ER; (right) Cessna Citation Latitude from Textron Aviation
Bottom: (left) Falcon 2000LXS; (right) Global 6000 from Bombardier
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The 12th edition of the Latin American Business Avia-
tion Convention and Exhibition (LABACE) which was held 
in São Paulo, Brazil, from August 11 to 13, was a fairly suc-
cessful show, with enthusiasm remaining high even though 
participation may have been affected due to strained eco-

nomic reasons.This edition had fewer aircraft on display than prior 
years. Two years ago the number of aircraft was 68 and the number 
had come down to 48 this time. However there was a strong rally-
ing by the Brazilian business aviation the community. In an opening 
session address, the Chairman of the Association of Brazilian Avia-
tion General (ABAG), Eduardo Marson, noted that when he assumed 
chairmanship four years ago, Brazilian general aviation (GA) was 
growing at an annual rate of five to six per cent, above a world aver-
age of three per cent, and “last year we were down to the world aver-
age. 2015 would turn out to be a challenging year, to say the least.” 
The current Brazilian crisis, he said, is like a storm, but “we’ll come 
out the other side and once again be flying in blue skies.” The previ-
ous two editions were affected by rain.

Pinning HoPes on 2016 olymPics
It is hoped that the 2016 Olympics in Rio de Janeiro would give sub-
stantial boost to GA though Marson felt that there could be dampener 
in terms of strict operational restrictions on the use of business air-
craft. ABAG Director General Ricardo Nogueira at press conference 
said that the forthcoming Olympics look to be at least as much of a 
disappointment for the business aviation community as last year’s 
World Cup soccer championship. “Years ago, when I was in the Air 
Force managing air traffic, there was a controllers’ slowdown, a pro-
test about safety and I said ‘You’ve achieved safety. There’s nothing 
that makes air traffic safer than keeping all the planes on the ground,’” 
he said. “Well, for the World Cup there was maximisation of safety, 
achieved by minimising GA. It will be worse in August of next year,” he 
predicted, before divulging that at a recent meeting with Brazil’s Civil 
Aviation Secretariat he was shown plans for air space control for the 
Olympics, to which he commented, “You’re taking Rio off the map!”

lABAce Holds on
Be that as it may, Marson said that Brazil’s economic downturn has 
not dented what he said is Latin America’s main GA event. “All the 
big companies are here, all the manufacturers are here, all the big 
service providers are here. Brazil is the world’s second largest GA 
market.” This year there were 154 brands and 48 aircraft on display. 
Marson remarked that many companies had slashed their market-
ing budgets. “This year was difficult for the economy and for avia-
tion. Everyone knows sacrifices need to be made. But all the big man-
ufacturers and service providers were here. They may be less festive, 
they may be less in the mood to celebrate, but they are here.”

second lArgest gA Fleet
Brazil has the second largest GA fleet in the world after the US, ac-
cording to the third-annual Brazilian Yearbook of GA released by 
ABAG. At the end of last year, the Brazilian general and business avi-
ation fleet totalled 13,965 aircraft worth $13.4 billion. Business avia-
tion fleet in Brazil grew 6.7 per cent last year, with long-range jets 
and helicopters representing the biggest growth areas at 16 per cent 
and 14 per cent, respectively. Of this total, 84 per cent was for private 
use, although 75 per cent are conventional piston-engine GA aircraft 
as opposed to jets, turboprops or helicopters and with an average age 
of 30 years. The overall fleet in Brazil is younger and there has been a 
shift towards corporate aviation.

emBrAer going strong
Embraer received type certification for its 
new ‘mid-light’ Legacy 450 from Brazil’s 
civil aviation agency, Agência Nacional de 
Aviação Civil (ANAC), during a ceremony 
at the LABACE. The company also an-
nounced that the twinjet had exceeded many of its guaranteed per-
formance specifications. “We are especially thrilled with the Legacy 
450 certification, delivering on our commitment to reach this mile-
stone just one year after the Legacy 500,” said Humberto Pereira, 
Embraer Vice President for Engineering and Technology. The two 
aircraft share 95 per cent commonality, Pereira said. Two Legacy 
450s participated in the certification effort, the first with flight-test 
instruments and the second with a production-conforming interior. 
ANAC Deputy Director Dino Ishikura said the agency spent a total 
of 12,000 man-hours to process data and paperwork during the air-
craft’s certification exercise. Embraer Executive Jets President and 
CEO, Marco Túlio Pellegrini, called the Legacy 450 a “game changer 
in the mid-light segment,” noting that the final version has better 
range (2,575 nm versus 2,500 nm) and field performance (take-off 
distance is 175 feet less, at 3,825 feet and landing distance is 217 feet 
shorter, at 2,083 feet). Embraer expects to receive FAA certification 
for the Legacy 450 in the ‘coming weeks,’ with EASA approval to fol-
low soon thereafter. Production of the Legacy 450 has already begun 
and the first delivery is scheduled for the fourth quarter.

gulFstreAm deButs g650er
At LABACE, the Savannah-based business jet manufacturer Gulf-
stream debuted its 7,500 nautical-mile G650ER (extended range). 
Gulfstream claims that it is the market leader in large-cabin jets in 
Latin America. Gulfstream has improved its fleet in Brazil from 14 in 
2009 to over 40 in 2015 and the company expects further improve-
ment on that with G450 and G550 and the midsize G280 holding 
their own dominant positions.

At LABACE, Gulfstream announced that it had resumed flight 
testing on G500 after a short break. The company is preparing large 
cabin, long range business jets for flutter tests. The G500 underwent 
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a number of modifications, says Gulfstream, including the installa-
tion of winglet and horizontal flutter vanes and the aircraft’s attitude 
recovery chute. “During the modification period, Gulfstream used 
simulators to help our pilots prepare for the flutter tests,” it adds.

The G500 and the G600 are also undergoing tests with more 
than 36,000 hours completed to date. The aircraft are packed with 
advanced technologies including full fly-by-wire flight controls. 

BomBArdier sHowcAses tHree Jets
Bombardier Business Aircraft showcased three business aircraft 
from its leading portfolio – Learjet 75, Challenger 350 and Global 
6000. “LABACE is gaining momentum every year and once again 
we are proud to participate in full force with aircraft from our 
three product families,” said Stéphane Leroy, Regional Vice Pres-
ident, Sales, Latin America. “Our customer base in the region is 
constantly expanding and Bombardier is in a strong position with 
the perfect product line-up to cater to the needs of our customers 
in Latin America.” Bombardier is currently the market leader with 
over 1,900 aircraft in the region. Over the next decade, Bombar-
dier Business Aircraft forecasts over 850 business jet deliveries 
valued at $24 billion for the overall business aviation industry in 
Latin America. The fleet in the region is expected to grow at a 
compound annual growth rate (CAGR) of three per cent over this 
period. With the industry’s most comprehensive product portfolio 
and a commitment to customer satisfaction, Bombardier Business 
Aircraft continues to grow its leadership position in key regions 
around the world. 

HondAJet First PuBlic APPeArAnce
The HondaJet, the world’s most advanced light jet, made its first 
public appearance at LABACE 2015. The HondaJet was met with an 
enthusiastic welcome from business and private jet users with Hon-
da Aircraft Company receiving multiple orders for the HondaJet af-
ter the first day. “We are extremely pleased with the early response to 
the HondaJet by customers in South America,” said Honda Aircraft 
Company President and CEO Michimasa Fujino. “In addition to re-
ceiving multiple orders, many more individuals at LABACE have 
expressed interest in the HondaJet, saying they are impressed with 

its class-leading performance, comfort, fuel efficiency and overall fit 
and finish.”

The company recently expanded sales of the world’s most ad-
vanced light jet to South America and appointed Líder Aviação as the 
exclusive dealer to provide sales, service and support for the HondaJet 
in Brazil. Based in Belo Horizonte, Líder operates more than 23 fixed 
base operations (FBOs) throughout Brazil. A production HondaJet 
was on static display. Honda and Líder conducted a demonstration 
tour to showcase the aircraft’s performance capabilities to Brazilian 
customers. “There is strong market potential in Brazil, and Honda 
Aircraft Company is committed to creating a higher standard for the 
light jet market in South America,” said Fujino.

demAnd For Bell HelicoPters
Bell Helicopter, a Textron Inc company, headlined the show with the 
Bell 429WLG, the Bell 407 GX and the Bell 505 Jet Ranger X mock-
up para-public configuration. Bell Helicopter said that demand for 
the Bell 505 is intensifying around the world, with nearly 350 letters 
of intent worldwide and 35 from customers throughout Brazil. Inter-
est also continues for the Bell 429 with nearly 60 aircraft operating 
in Latin America, while the Bell 407GX has more than 200 aircraft 
in the region configured for a range of operations including corpo-
rate, para-public and general/utility.

“Bell Helicopter is a major player in the Latin American region 
and we continue to make investments to support our current and 
future customers,” said Jay Ortiz, Bell Helicopter’s Vice President, 
Commercial Sales in Latin America. “Our commitment to this mar-
ket is evident by our growing local presence of personnel.”

cessnA And BeecHcrAFt in Full Flow
Textron Aviation also had on display its nearly clean-sheet design 
Cessna Citation Latitude business jet, as well as its upgraded Cita-
tion CJ3 Plus business jet and Beechcraft King Air 250. “Since our 
appearance at LABACE last year, we have demonstrated our lead-
ership in certifying and bringing new products to market, which is 
evidenced by the debut this year of the Citation Latitude, Citation 
CJ3 (Plus) and Beechcraft King Air 250 with Pro Line Fusion,” Bob 
Gibbs, Textron Aviation Vice President, Sales for Latin America and 
the Caribbean.

dAssAult FeAtures FAlcon 7X
Dassault Aviation featured the top-of-the-line Falcon 7X and the new 
Falcon 2000LXS/Falcon 2000S twinjet at the show. “The long-range 
Falcon 7X is the most popular large-cabin business jet in Brazil, with 
15 units sold,” said John Rosanvallon, President and CEO of Dassault 
Falcon Jet. “We’ve also seen very strong demand for the Falcon 8X 
in Brazil since we first announced the programme just over one year 
ago with three of the first 20 aircraft scheduled to be delivered in 
here. That’s given Dassault a great deal of confidence in the future of 
the Brazilian market.” Brazil remains one of the largest markets for 
the Falcon 7X which can connect São Paulo with Los Angeles or Paris 
while the Falcon 8X will reach Seattle or Moscow.

Additionally, the Falcon 2000 family remains a category leader 
in Brazil with more than 20 aircraft in operation. The performance 
of the Falcon 2000 is especially appreciated in Brazil and South 
America where short airfields, elevated runways and high tempera-
tures are common. Though all GA manufacturers have pegged their 
hopes on the market reviving, they are right now cautious in their 
marketing strategies. Brazil like other emerging economies hold a lot 
of promise as the economies open up. BAI

Honda Aircraft Company receives multiple orders for the HondaJet
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Embraer’s Legacy 450 awarded  
Brazilian certification

Cessna Citation M2 reaches new heights 

The Brazilian Civil Aviation Agency on 
August 11 granted type certification for 
the Legacy 450 mid-light executive jet 

during a ceremony at the Latin American 
Business Aviation Conference and Exhibi-
tion (LABACE) in São Paulo, Brazil. 

“We are especially thrilled with the 
Legacy 450 certification, delivering on our 
commitment to reach this milestone just 
one year after the Legacy 500,” said Hum-
berto Pereira, Vice President, Engineering 
and Technology, Embraer. “The Legacy 450 
introduces true innovation in its class. This 
is also a reward for our teams’ passion and 
dedication to bring this truly revolutionary 

aircraft to market, and I con-
gratulate each team mem-
ber for this achievement.”

The certification cam-
paign comprised two proto-
type aircraft, the first with 
flight test instruments and 
the second with a produc-
tion-conforming interior. 
The commonality between 
the Legacy 450 and the 
Legacy 500 is around 95 
per cent. Production of the 
Legacy 450 has already be-
gun and the first delivery 
is scheduled for the fourth 
quarter of 2015. 

“We are very pleased to confirm that all 
Legacy 450 design goals have been achieved 
or exceeded,” said Marco Túlio Pellegrini, 
President and CEO, Embraer Executive 
Jets. “This aircraft is also a game changer in 
the mid-light segment. With better speed, 
range and field performance than originally 
planned, the Legacy 450 sets a new standard 
for its class.”

Embraer expects to receive certification 
from the FAA (US Federal Aviation Adminis-
tration) in the upcoming weeks and from the 
EASA (European Aviation Safety Agency) 
thereafter. BAI

Cessna Aircraft Company, a subsidiary 
of Textron Aviation Inc., announced 
at the Latin American Business Avia-

tion Conference and Exhibition (LABACE) 
in São Paulo, Brazil, that the Cessna Citation 
M2 business jet has received certification to 
operate at airports with an elevation up to 
14,000 feet.

“Further proving the Citation M2 is un-
matched in its class, it now holds high-eleva-
tion airport certification,” said Chris Hearne, 
Vice President, Jets. “This allows customers 
operating out of high-elevation airports, like 
many found throughout Latin America, to do 
more with their aircraft.

Within Latin America, for example, the 
Citation M2 can now operate with non-stop 
reach from places such as La Paz, Bolivia, to 

Quito, Ecuador; La Paz to São Paulo, Brazil; 
or La Paz to Buenos Aires, Argentina. BAI

Embraer 
releases  
second 
quarter 2015 results
Embraer has stated that in the second 
quarter of 2015, it delivered 27 com-
mercial and 33 executive (26 light 
and 7 large) jets. Deliveries in the 
first half of 2015 were 47 commercial 
jets and 45 executive (36 light and 9 
large) jets. The company’s firm order 
backlog ended 2Q15 at $22.9 billion, 
the highest in Embraer’s history. This 
compares to $20.4 billion in backlog 
at the end of 1Q15 and $20.9 billion at 
the end of 2014.

As a result of aircraft deliveries, 
coupled with revenues from the com-
pany’s Defense & Security business, 
2Q15 revenues were $1,513.2 million; 
– EBIT and EBITDA margins were 6.8 
per cent and 11.7 per cent, respectively, 
in 2Q15.

 
Pawan Hans Services in 
Uttarakhand 

If the Government of Uttarakhand 
desires to launch services of Chardham 
Yatra (base Dehradun), Pawan Hans 
would endeavour to meet their require-
ment by providing helicopter on long- 
term lease to the State Government, 
Pawan Hans has informed.

However, Pawan Hans has been 
providing helicopter services in the 
state for pilgrims visiting Kedarnath 
Dham every year during yatra seasons. 
In addition, charter services are being 
provided from Dehradun for Badri-
nathji Dham and Char Dham Yatra as 
per demand for charter helicopter. 

This information was given by 
Minister of State for Civil Aviation, Dr 
Mahesh Sharma in the Rajya Sabha 
recently.  BAI
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Dassault Aviation has lifted the veil on the highly anticipated 
Falcon 5X, which establishes a new benchmark in the large 
cabin, long-range business aviation market.

 Presented at Dassault’s Bordeaux-Mérignac final assembly fa-
cility before an audience of 400 customers, operators, suppliers and 
certification authority representatives, the 5X will offer the largest 
cabin cross-section of any purpose built business jet. And its 5,200 
nm (9,630 km) range will permit it to connect the majority of the 
world’s most heavily travelled city pairs.

 The new twinjet will be more fuel-efficient than any other busi-
ness jet in its category and will feature an approach speed of 105 
knots – down in the turboprop range – offering more airport options 
for business jet operators.

 Announced at the National Business Aviation Association Con-
vention in Las Vegas in October 2013, the Falcon 5X will be equipped 
with a new ultra-efficient wing, an advanced digital flight control 
system derived from the Rafale fighter jet and a brand new Snecma 
Silvercrest engine offering 15 per cent better fuel-efficiency than any 
other powerplant in its thrust class.

 Other new features include a redesigned cockpit equipped with 
the third generation of Dassault’s award winning EASy flight deck 
and state-of-the-art aircraft and engine health monitoring systems.

 “The Falcon 5X was designed to answer operator demand for an 
aircraft in the 5,000 nm range that could provide more space and 
comfort than existing large body jets while combining the handling 
qualities, the low speed performance and operating economics which 
are the hallmark of Falcons,” said Eric Trappier, Chairman and CEO 
of Dassault Aviation. “Customers have already responded to the new 
aircraft with enthusiasm and we expect it to become every bit as 
popular as the 7X, the fastest selling Falcon we’ve ever built.”

 Final assembly and testing of the Falcon 5X is taking place at the 
Mérignac facility near Bordeaux (France), which has seen the deliv-
ery of more than 8,000 Dassault civil and military aircraft, including 
2,300 Falcons, since it opened in 1949. BAI

Gulfstream Aerospace Corp. recently 
announced that it has received ap-
proval from the US Federal Aviation 

Administration (FAA) for installation of 
the next-generation Satcom Direct Router 
(SDR), an enhancement that simplifies cab-
in communications on Gulfstream G550 
and G450 aircraft.

“This equipment elevates the airborne 
office to a new level,” said Mike West, Vice 
President, Product Support Sales and New 
Business Development, Gulfstream. “The addition of a smart router 
allows for more communications options in the cabin, including Sat-
com Direct’s GlobalVT, which allows passengers to use their personal 
smartphones to call and text in flight. Just as they would if they were 
on the ground, outgoing calls show the passengers’ personal phone 
number and incoming calls display the number of the person calling 
them. This voice and text functionality is seamless, secure and avail-
able at any altitude, virtually anywhere in the world.”

The SDR offers 3G cellular connectivity worldwide with any 
service provider while on the ground and provides the latest tech-
nology in data compression and acceleration.

The SDR also supports mobile apps for onboard cabin services, 

including moving map and Flight Tracker, 
command and control of satellite links, and 
real-time connection status reporting.

The SDR interfaces with ViaSat’s Ku-
band and Honeywell’s SwiftBroadband sys-
tems, and is designed to work with future 
connectivity systems, including Ka-band.

Installation of the SDR and accompany-
ing software is standard on new G550 and 
G450 aircraft and available as a retrofit for 
in-service G550s and G450s. Passengers can 

download a mobile app on their smartphones to access Satcom Direct’s 
GlobalVT service, which is available exclusively from Gulfstream.

The new equipment, which weighs less than 4.5 kgs, is de-
signed to be installed inside the cabin or avionics bay. Gulfstream’s 
company-owned service centres have exclusive rights to perform 
the work. They are located in Savannah and Brunswick, Georgia; 
Westfield, Massachusetts; Appleton, Wisconsin; Las Vegas; Long 
Beach, California; Dallas, Texas; West Palm Beach, Florida; Luton, 
England; Sorocaba, Brazil; and Beijing, China.

Gulfstream is pursuing similar supplemental type certificates 
from the FAA to add this cabin communications enhancement to 
G650/G650ER, GV and GIV aircraft. BAI

Gulfstream offers enhanced cabin connectivity for  
G450 and G550 aircraft

Dassault Aviation rolls out first Falcon 5X
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established the fact that continuing quality work in any field would result in 

success.

Narendra Modi, Hon’ble Prime Minister of India”
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This is the future of midsize jets. It's the first in its class with an 

unbelievable 6ft tall cabin and flat floor. With its advanced fly-by-wire 

technology, you're guaranteed a smoother flight to enjoy the space 

that makes this jet experience out of this world. To contact an 

Embraer Executive Jets sales representative in your area, 

visit EmbraerExecutiveJets.com/contact-us

Space in a class of its own.
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