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The Praetor 500 surpassed its design goals in range, takeoff distance 
and high-speed cruise.

The disruptive Praetor 500 leads the way in performance, comfort and 
technology. As the farthest- and fastest-flying midsize jet with 3,340 nm range 
and a high-speed cruise of 466 ktas, the Praetor 500 makes nonstop, corner-
to-corner flights across North America. Miami to Seattle. San Francisco to 
Gander. Los Angeles to New York. It also connects the U.S. west coast to 
Europe and South America with just one stop. 

The jet takes you right where you need to be with its enviable access to 
challenging airports. The lowest cabin altitude in the class assures that you 
arrive energized. The ultra-quiet cabin with home-like connectivity is perfect 
for work, relaxing or conversation in a normal tone of voice. Plus, Embraer is the 
only business jet manufacturer to offer full fly-by-wire in the midsize segment, 
with turbulence reduction capability. The precise union of style, comfort, 
innovation and technology create a sophisticated, powerful travel experience.

Lead the way now in a Praetor 500.

Find out more at executive.embraer.com/praetor500.

LE ADING THE WAY

PRAETOR 500: 
THE BEST MIDSIZE JET EVER.
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Qatar Executive is perhaps a 
benchmark that may well be followed 
not only by some of the top airlines in 
the world but also by the top carriers 
in India, as to how to integrate and 
how to expand with yet another great 
business activity.

J. Baranwal
Editor-in-Chief

Dear Reader,
For the business aviation industry, constant innovation with not just design but also technol-
ogy and comfort is becoming a growing demand. With so much choice at hand, customers are 
looking for a complete package and the business aviation leaders are offering the best to not 
disappoint them. 

Embraer has constantly challenged, created and outperformed, accentuating aviation 
history with disruptive moments of industry-leading progress and innovation and the most 
recent example of that are Embraer’s remarkable Praetor 500 and Praetor 600 aircraft. This 
issue of BizAvIndia contains a report on the same by our special correspondent.

Another major player in the business aviation industry, Gulfstream is constantly expand-
ing the horizon of imagination for the industry with its latest technical innovations. In an 
interview with BizAvIndia Nicolas Robinson, Regional Vice President International Sales, 
Middle East and South Asia, Gulfstream shares the insights of what goes behind in creating 
these statement aircraft. The business aviation industry was left under awe by the company 
once more with the launch of its latest aircraft G700, which is being called the harbinger of a 
new era for Gulfstream. A report on its details by Ayushee Chaudhary is a part of this issue.

Qatar Airways’ business aviation journey, under its Executive Jets’ arm namely Qatar 
Executive, is another success story with the highest standards of service and excellence that 
it offers. This issue traces Qatar’s journey and their rapid expansion onto making Business 
Aviation as one of the most key offerings for their customers’ base. Qatar Executive became 
the launch customer of G700 which was unveiled by Gulfstream during NBAA in October this 
year. Qatar Executive is perhaps a benchmark that may well be followed not only some of the 
top airlines in the world but also by the top carriers in India, as to how to integrate and how to 
expand with yet another great business activity.

While business aviation is expanding on a global level, India is still struggling to find sta-
ble ground in this sector. Indian business aviation industry is in the dire need for supportive 
steps to be taken by the Government and the regulator. In an interview with Vishal Thapar, 
Group Captain R.K. Bali (Retd), Managing Director of Business Aircraft Operators Associa-
tion (BAOA) talks about issues engulfing the Indian business aviation industry.

Show reports covering NBAA 2019, held in October this year and also the recently con-
cluded Dubai Airshow 2019 are also a part of this edition.

All this and much more in this issue of BizAvIndia. 
Welcome aboard and we wish you many happy landings!
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WITH
FRIENDS
LIKE
THESE
WHO NEEDS
AGENCIES?

“The flight crews ACASS provided exceeded our 
high standards and the entire team goes above 
and beyond to keep safety the number one 
priority.” AZIZ OJJEH, Vice President, TAG Group S.A. 
“We turned to ACASS to sell our G550 because of 
their reputation for integrity, international reach, 

and optimal results. They did 
not disappoint.” BEGOÑA ELICES 
GARCÍA, Executive Managing 
Director of Communication, 
REPSOL S.A. “I can always count 
on ACASS for complete pilot 

support. They flawlessly handle logistics like visas and 
regulatory documentation to make sure I’m in the air 
when I need to be.” ALIKO DANGOTE, President/CEO, 
Dangote Group “The team at ACASS demonstrated a 
genuine appreciation for my needs and vision—and they 
turned that vision into a reality. I would recommend 
ACASS to anyone who demands the highest level of 

attention and professionalism.” LEWIS 
HAMILTON, Formula 1 World Champion Driver 
"ACASS lived up to its impressive reputation, 
providing sound advice and expertise to 
conclude the sale of our aircraft.” MICHAEL 
LATIFI, President & CEO, Sofina Foods Inc.

Sure, we could have hired a high-priced ad 
agency with top-notch designers and writers 
to create this ad for us. But that hardly 
seems necessary when our clients have been 
singing our praises for 25 years. Besides, 
who would you rather have tell you that 
ACASS has the right people, expertise, and 
best-in-class support services to help you 

own your journey®—some slick New York 
City copywriter or those who have actually 
experienced it themselves?

Visit www.acass.com to read some of the 
high praise we receive from our Aircraft 
Sales, Crew Staffing, & Aircraft 
Management clients nearly every day.
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Dire Straits

 IntervIew BAOA

Reeling under crippling airport costs, India’s Business 
Aviation Industry gasps for intervention by the aviation 
regulator AERA. Airport levies need to be determined by Civil 
Aviation’s economic regulator AERA as aeronautical charges 
on a Cost-Plus Model if the struggling industry is to survive, 
reasons Group Captain R.K. Bali (Retd), Managing Director 
of the Business Aircraft Operators Association (BAOA) in an 
interview to BizAvIndia’s Vishal Thapar
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IntervIew BAOA

BizAvIndia (BAI): What is the principal challenge with regard 
to Ground Handling charges being faced by BA operators?
Group Captain R.K. Bali (RKB): Ground handling charges for 
non-scheduled operators at airports like IGIA Delhi have been 
increased by 60 per cent. A 6-seater business aircraft like the B-200 
attracts ground handling charges of `29,700 at Delhi. This quantum 
of charge is unbearable. The average flight of a business aircraft is 1 
hour and 15 minutes. The revenue is between `85,000-90,000 per 
flight hour. Business aircraft operators work on margins of 5 per 
cent. The huge, arbitrary increase in ground handling charges is 
an exploitation by airport concessionaires, and threatens to cripple 
business aircraft operators. 

BAI: What solution is BAOA suggesting?
RKB: The BAOA wants ground handling charges rationalised. 
We want these determined by the Airports Economic Regulatory 
Authority (AERA) as aeronautical charges under the AERA Act 2009 
under the Cost Plus method. At the moment, these are being decided 
arbitrarily by airport operators as non-aeronautical charges under 
the Soft Touch approach. 

Under the AERA Act, charges for aeronautical services are to 
be decided by AERA with a Cost Plus approach. The determination 
of aeronautical services charges by AERA bring the levies down to 
levels below what they pertained in 2005. Airport operators have 
invoked a provision of Operations Management and Development 
Agreement (OMDA), a Cabinet decision of 2005, which states that 
the minimum charges will never be less than those prevailing in 
2005 Plus 10 per cent. But the AERA Act, as a legislation of Parlia-
ment, must supersede a Cabinet order, and ground handling charges 
must accordingly be determined by AERA as an aeronautical service 
charge rather under the Cost-Plus approach than one to be deter-
mined by airport operators through a Soft 
Touch approach. 

BAI: Could this be an issue of a monopolis-
tic excess by the airport operators? 
RKB: This is a fit case for the Competition 
Commission because the airport operators/
concessionaires are using monopolistic prac-
tices to exploit the situation. But for now, we’re 
looking at getting this rationalised through 
AERA as an aeronautical charge determined 
under the Cost-Plus method. 
 
BAI: What is your immediate expectation 
from the regulator?
RKB: We have approached AERA for 
redressal. The first step is for AERA to accept 
that this is an issue under its jurisdiction. The 
Soft Touch approach is flawed also because it 
overlooks the aspect of increase in revenue for 
airport operators through increased volumes. 
It is an accepted practice worldwide that facil-
itation fees should be brought down in view of 
increasing volume of passengers and traffic, 
and the benefit passed on to the passenger. 
The aviation business has to make money 
through volumes. Otherwise, it’s not sustain-
able. Volumes cannot be overlooked. 

BAI: How many BA operators have shut down their business in 
recent years due to lack of business friendly environment?
RKB: These are challenging times for the business. Growth was 
26 per cent in 2007. The BAOA had 139 operator-members in 2012. 
Today, the number is down to 109. Thirty operators have shut down 
business during this period. 

The smaller operators are more vulnerable to changes like the 
sharp and arbitrary hike in ground handling charges. They need 
more regulatory protection and support. Seventy per cent of our 
operators have one or two aircraft only. 

BAI: What other supportive steps need to be taken by the Gov-
ernment and the regulator for the sustenance and growth of this 
service?
RKB: Hanger availability for maintenance is an issue. Scheduled air-
lines have long-term hanger lease. For us, the hanger requirement is 
for a short duration, at it comes at very high rates which are deter-
mined as a non-aeronautical tariff. The Delhi airport has raised it by 
three times over the 2012 figure.

We want regularisation of hanger availability as per housing 
charges decided by AERA as an aeronautical requirement. This is 
an essential requirement for ensuring airworthiness and safety. Air-
craft need to be serviced regularly and maintenance checks carried 
out as the OEM’s manual. 

BAI: Has there been any tax relief from the Government?
RKB: There’s an import duty of 2.5 per cent on aircraft for small 
non-scheduled commercial operators whereas its zero per cent 
for big scheduled commercial operators. BAOA wants import 
duty waived/rationalised to zero per cent for all commercial use – 
whether by scheduled or non-scheduled operators. We’ve taken this 

up with the Ministry of Finance through the 
Economic Advisor to the Ministry of Civil 
Aviation. 

BAI: Has there been any relief this year 
from high turbine fuel prices?
RKB: The fuel cost component is 35-to-40 
per cent of the total cost of operation. There 
is an issue of double/triple taxation because 
of the Fuel Throughput charges taken by the 
airport operator from the oil companies like a 
royalty. The increase in charges is passed on 
to the operators. The tax on ATF should go. 
For this, we want ATF to be brought under the 
GST regime. At the moment, with ATF under 
VAT , the Fuel Throughput charges are gener-
ating a revenue of `400 crore for the States. 
Only one state is opposing ATF being brought 
under the GST regime. 

BAI: Is the UDAN-RCS environment sup-
portive of BA? What is the opportunity? 
RKB: The flights in Phases 1 and 2 of UDAN 
were taken up by Air India Alliance, IndiGo 
and SpiceJet. Phase 3 brought in sea planes. 
The UDAN case so far has been based on 
30-40-seater aircraft. Ours are 6-to-20 seaters. 

The 4th phase of UDAN is expected to 

“It Is an accepted 
practIce worldwIde 

that facIlItatIon fees 
should be brought 

down In vIew of 
IncreasIng volume 
of passengers and 

traffIc, and the benefIt 
passed on to the 

passenger. the avIatIon 
busIness has to make 

money through 
volumes. otherwIse, 
It’s not sustaInable. 
volumes cannot be 

overlooked.” 
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IntervIew BAOA

have a helicopter element for connectivity to remote hill areas. Here, 
we will have a big role to play. We have over 10 helicopter operators 
amongst our members. This should be a good utility to the public. 
There will also be a big scope in providing air service to pilgrims, par-
ticularly in hilly areas, for instance Char Dham and Vaishno Devi. 

BAI: What steps are being taken to further improve safety  
standards?
RKB: BAOA IS seeking acceptance by DGCA of two international 
programmes for higher safety standards. These are the International 
Standard of BA Operators (ISBAO) and Inter-
national Standard of BA Handling (ISBAH). 
If accepted, international experience can be 
dovetailed here. We can share the standards 
with our members. By adopting these stan-
dards, operators can face and clear any safety 
inspection or audit. 

BAI: Are the BAOA and other industry bod-
ies helping operators buy or lease business 
jets on better terms?
RKB: There’s huge potential for lease in India, 
with the requirement of the number of com-
mercial aircraft set to grow to 1,000 in three 
years. At the moment, there are no Indian 
players, and all business aircraft are owned. 
The terms of lease are easier for big operators 
or corporates, and need to be rationalised for 
smaller players. We’re working with the Eco-
nomic Advisor to the Ministry of Civil Avia-

tion for Indian leasing to promote growth of the business aircraft 
sector in a big way. 

BAI: Is the BAOA helping the industry develop viable and sus-
tainable business models? If yes, what are these models?
RKB: Small operators with one of two aircraft will find it difficult 
to survive. There are huge costs and sub-optimal use of imported 
aircraft. 

Internationally, benefits of scale are being leveraged through 
Aircraft Management Company and Fractional Ownership Models. 

We’re trying to see how these models can be 
adopted in India. Papers have been presented 
to the Government of India, which is looking 
at regulatory issues and financial aspects. 

Under the Aircraft Management Com-
pany model, owners are different from 
operators. Not saddled with cost of owner-
ship, operators can have large fleets and reap 
economies of scale. Operators are responsible 
for the regulator. The owners are responsible 
for purchase and depreciation. This has to be 
given a huge push for the Industry to survive. 
Otherwise, aircraft will be cost centres opera-
tors will be saddled with. There are successful 
examples overseas in B-Jets and Amjet. B-Jets 
is operating 500 jets in Europe. 

Under the Fractional Ownership Concept, 
there are many owners, and cost of aircraft 
is shared in terms of proportional use or the 
number of hours a fractional owner can fly. BAI

The 4Th phase of UDaN is expecTeD To have a helicopTer elemeNT for coNNecTiviTy To remoTe hill areas, where Baoa will have a Big role To play

“InternatIonally, 
benefIts of scale 

are beIng leveraged 
through aIrcraft 

management company 
and fractIonal 

ownershIp models. 
we’re tryIng to see 

how these models can 
be adopted In IndIa.”
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 operations QATAR EXECUTIVE
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From the famous Qsuites to the economical safety, 
from world-class smart designing to technical advance-
ments, Qatar Airways has been an exemplary airline for its 
peers across the globe. A winner of many awards for being 
the best business class airline and for offering best business 

class travel, as well as the airline staff, Qatar Airways has once again 
managed to step under the spotlight with the Savannah-based Gulf-
stream Aerospace Corporation’s recent announcement that Qatar 
Airways has been chosen as the launch customer of its new flagship 
Gulfstream G700 aircraft for the airline’s charter service, Qatar 
Executive (QE). The announcement was made during the annual 
National Business Aviation Association (NBAA) Business Aviation 
Convention Exhibition (NBAA-BACE) held at the Las Vegas Con-
vention Center from October 22 to October 24, 2019 where the G700 
was unveiled.

Qatar Airways has placed an order for ten aircraft of this type for 
Qatar Executive. The Gulfstream aircraft’s expected delivery is in 
2022. Recently, the airline had also announced orders of all-new Gulf-
stream G500 and high-performing G650ER aircraft. Currently, there 
are 11 Gulfstream aircraft operated under Qatar Executive, includ-
ing six G650ERs and five G500s. Qatar Executive charter service is 
the largest commercial operator of the G650ER in the world and the 
first commercial charter operator of the G500. And now it is all set to 
enhance its fleet with the addition of the latest Gulfstream G700 that 
carries with its remarkable combination of technology, performance, 
and cabin size. Gulfstream introduced the G700 as the industry’s new 
flagship. It boasts business aviation’s largest cabin and can fly farther 
as well as faster than any competitor in the business-jet industry.

Whether it is a licensing deal, a joint venture, or a revenue-shar-
ing arrangement, regardless of the form they take, partnerships and 

Qatar Airways’ flight into business 
aviation is a big success story of the 
aviation industry, with the highest 
standards of service and excellence 
and that vision only seems to have 
strengthened through the years

  By Ayushee chAudhAry

A Tale of  Accomplishments

Qatar airways’fourth state-of-the-art Gulfstream G650er executive aircraft
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operations QATAR EXECUTIVE

alliances have been aimed at maximising the strengths and exper-
tise of each partner and make way for good business. Qatar Airways 
and Qatar Executive have time and again displayed this aspect by 
utilising strategical integration in whichever form it came through-
out its journey. 

THE QATAR STORY
The national airline of the State of Qatar, Qatar Airways, is today a 
big success story of the aviation industry, more so in the business 
aviation sector. It was in 1994 when the airline began operations 
as a small regional carrier serving just a few routes. Qatar Airways 
has been demonstrating one of the fastest growth among the car-
riers since 1997, when the airline was relaunched under the man-
date of His Highness The Father Emir, Sheikh Hamad bin Khalifa 
Al Thani. He is the one who outlined a vision to turn Qatar Airways 
into a leading international airline with the highest standards of 
service and excellence and that vision only seems to have strength-
ened through the years.

The airline operates corporate jets like Bombardier Challenger 
605s, Bombardier Global 5000s and a Global 
Express XRS, for its executive subsidiary 
Qatar Executive, launched in 2009. Qatar 
Executive continues to expand its operations 
with more and more business jets being added 
to its fleet that comprises of a combination of 
Gulfstream’s new wide-cabin aircraft, the 
G500 and G600, and the existing G650ER.

By the year-end, the private jet charter 
concern expects to function with a fleet of 21 
aircraft. A division of Qatar Airways Group, 
the VIP operator is set to expand by adding 
six Gulfstreams to a fleet that as of June this 
year comprised of 18 state-of-the-art private 
aircraft. Qatar Executive’s fleet includes 
six Gulfstream G650ERs, four Gulfstream 
G500s, three Bombardier Challenger 605s, 
four Global 5000s, and one Global XRS. 
Additionally, more G500s and G650s are to 
be added this year and the next year, followed 
by the most recent G700. Having taken the 
delivery of the two G500s last year, Qatar 
Executive became the world’s first commercial charter operator 
of the Gulfstream twinjet. Headquartered at Doha International 
Airport, luxury jet services are available for worldwide charter on 
board the operator’s wholly-owned business jet fleet. In July this 
year, Qatar Executive announced to purchase 18 more aircraft from 
Gulfstream Aerospace Corp. 

In March this year, Qatar Executive made an announcement of 
having received special certification to allow it to fly into a number 
of European airports surrounded by mountainous terrain, now being 
able to fly into Samedan, Switzerland; Chambery, France; and Inns-
bruck, Austria. “These destinations have a special designation as 
they require additional certification, including full-flight simulator 
training, to prepare the flight crew because of the mountainous envi-
ronment of these destinations,” the company said. This additional 
certification is another highlight that will help the airline in enhanc-
ing its business, fleet as well as the reach.

A class apart luxury combined with latest technologies and the 
consistency in providing efficient service and constant improve-

ment with new products like Qsuite, a special website, etc., Qatar 
Executive has managed to be among the best and the most preferred 
business aviation airline. 

Qatar Executive’s efficiency was proven again this year during 
the One More Orbit mission. Qatar Executive, together with the 
One More Orbit team made history by beating the world circum-
navigation speed record for any aircraft flying over the North and 
South poles, in celebration of the 50th anniversary of the Apollo 11 
moon landing.

The QE Gulfstream G650ER departed Cape Canaveral, the home 
of NASA, on July 9, 2019, at 9.32 am to begin its pole to pole mission. 
The One More Orbit team were on board, consisting of NASA astro-
naut Terry Virts and Action Aviation Chairman Hamish Harding, 
while the Qatar Executive crew consisted of three pilots Jacob Obe-
Bech, Jeremy Ascough and Yevgen Vasylenko, engineer Benjamin 
Reuger and flight attendant Magdalena Starowicz. 

The mission was split into the four sectors; Nasa Shuttle landing 
facility in Florida to Astana, Astana to Mauritius, Mauritius to Chile 
and Chile back to Nasa, Florida, with refueling pit stops in each loca-

tion. The aircraft landed at Kennedy Space 
Centre on July 11, 2019, successfully setting a 
new world record of flying pole to pole in 46 
hours, 39 minutes and 38 seconds.

This mission marked yet another mile-
stone achieved by Business Aviation. Such an 
achievement and the milestone have further 
enhanced the recognition for QE and uplifted 
the contribution it has done to the Business 
Aviation industry.

“In partnering with Qatar Executive, 
we knew we would have an amazing team of 
pilots and crew at the mission’s disposal. They 
chose their three most experienced G650 cap-
tains and I was honored to be the fourth cap-
tain with them. Qatar Executive also selected 
a flight attendant and an engineer who could 
support the team on the flight based on their 
extensive experience on G650s and who 
had the right personality to work as a tightly 
meshed team. That way by choosing to part-
ner with QE, we managed to finally bring our 

dream to a reality,” said Captain Hamish Harding, Action Aviation 
Chairman and Mission Director for ‘One More Orbit’ in an exclusive 
interview with BizAvIndia.

It was in 2009 at the Paris Air Show that Qatar Airways had first 
announced the formation of its corporate jet subsidiary, Qatar Exec-
utive as part of the airline’s ongoing robust global growth strategy, 
and continued commitment to the Middle East and global business 
travel community.

In 2015 Qatar Executive had announced the expansion of QE 
into aircraft management as well. A press release had read, “The 
service Qatar Executive provides aircraft owners with is tailored to 
each individual’s requirements, but generally includes taking care of 
the entire flight operation, trip planning, and the allocation of highly 
experienced pilots and flight attendants, right up to the organization 
of catering and all ground arrangements including fueling, hangar 
parking and cleaning of the aircraft in Doha and worldwide.”

Qatar Executive’s service portfolio includes aircraft manage-
ment, airliner charter, maintenance and FBO services. BAI

Qatar ExEcutivE, 
togEthEr with thE 

onE MorE orbit tEaM 
MadE history by 

bEating thE world 
circuMnavigation 

spEEd rEcord for any 
aircraft flying ovEr 
thE north and south 

polEs
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 innovation gulfstream

Built on the company’s decades-
long investment in research and 
development, the G700, the best ever 
in the ultra long-range jets, is being 
called the harbinger of a new era for 
Gulfstream as well as that of the private 
aviation sector

  By Ayushee chAudhAry

Gulfstream Casts a Spell  
with the Launch of G700

NEWEST FLAGSHIP: G700 beinG unveiled at nbaa-baCe 2019 held in las veGas
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innovation gulfstream

The private aviation industry was taken by storm 
last month when Gulfstream’s new flagship model was 
revealed. Being claimed as the tallest, widest and longest 
cabin jet aircraft in the industry, the $75 million jet has 
broken remarkable records. The three records were earlier 

held by the Bombardier Global 7500. The G700 was dramatically 
unveiled on the eve of annual National Business Aviation Association 
(NBAA) Business Aviation Convention Exhibition (NBAA-BACE) 
held at the Las Vegas Convention Center and Henderson Executive 
Airport from October 22 to 24, 2019, making it a historical night to 
be remembered for the private aviation industry. A full-scale mockup 
of the G700 was disclosed during the event and a video of the aircraft 
was shown where the aircraft was taxing under its own power at the 
Gulfstream headquarters in Savannah.

Result of extensive testing that included 14,000 hours in the lab 
and five different test vehicles, the G700’s cabin length is 56 feet and 
11 inches, not including a 195-cubic-foot baggage area and it stands six 
feet and three inches high, measuring eight feet and two inches wide. 
In 2022, the company expects to start fulfilling 
orders to Qatar as well as Flexjet that was con-
firmed as the first North American customer. 
Qatar Airways which was announced formally 
as the launch customer of the aircraft had 
secured 10 orders for the airline’s Executive 
Division. The order units for Flexjet remained 
undisclosed.

The American aircraft company, Gulf-
stream which is a wholly owned subsidiary 
of General Dynamics, also accommodates 
as many as five separate living areas in its 
new jet. “The Gulfstream G700 takes the 
very best elements from our most innovative 
products and unites them with cutting-edge 
advances to create an all-new, advanced-
technology aircraft that redefines safety, 
comfort and range at speed. This announce-
ment is the biggest news in business aviation 
history and is the result of the investments 
General Dynamics made to develop Gulf-
stream technology for Gulfstream products,” 
said Gulfstream President Mark Burns, high-
lighting that the G700 is certainly raising the 
bar for the company as well as the industry.

Built on the company’s decades-long 
investment in research and development, the G700 is being called 
the harbinger of a new era for Gulfstream as well as that of the pri-
vate aviation sector. Ensuing the aircraft company’s success, the 
G700 comes with a leading range as well as high speed capabilities 
to take the elite travelers around the world in a limited time with 
the best of the luxurious experience in the air. Faster speeds allows 
customers more time, lower annual expenses for maintenance, parts 
and services, and shorter crew days for safer operations.

A CABIN RICH IN INNOVATIVE DESIGN & TECHNOLOGY
Amalgamating the proven ultra long-range, speed and performance 
with flight-deck innovation and cutting-edge cabin creation to offer 
customers an unprecedented aircraft experience, the Gulfstream 
G700 is being declared as the most spacious, best-performing air-
craft in the business-jet industry.

Donning 20 panoramic oval windows in the cabin that can seat 
19 passengers or sleep 10 passengers, is being said to be the largest 
cabin in the industry. This new flagship model also boasts of hav-
ing industry-leading fuel efficiency with a said range of 7,500 nauti-
cal miles at Mach 0.85 or 6,400 nm at Mach 0.90. In comparison, 
the Global 7500 has a range of 7,700 nm and can achieve speeds of 
Mach 0.92.

Innovating with the class-apart, latest and technically advance 
design, the all new cabin on the G700 lets the customer extend their 
personal as well as professional lifestyle without any hindrances. 
Thanks to it’s up to five living areas, the aircraft has an extra-large 
ultragalley with a passenger lounge or crew compartment. There is 
also a six-place dining or conference room; and a master suite with 
shower. Not only that, the 20 Gulfstream panoramic oval windows 
enhance and promote the Gulfstream cabin experience which is not 
just the largest but is also the industry’s lowest cabin altitude, 100 per 
cent fresh air and a whisper-quiet cabin. 

G700 also adorns a large variety of cabin amenities that are 
sure to revolutionise the benefits of business-
jet travel which includes the most advanced 
circadian lighting system in aviation. The 
advanced technology of thousands of white 
and amber LEDs recreate sunrise and sun-
set, gently coaxing passengers into their new 
time zone and greatly reducing the physical 
impact of traveling halfway around the world 
nonstop. Most of the design is integrated to 
make the optimum use of the space. The all-
new seats from the handcrafted collection 
convert into ergonomic beds enhancing the 
comfort further.

The award-winning Symmetry Flight 
Deck is also a feature in the G700 along with 
other newer advancements. The deck has 
active-control sidesticks and the most exten-
sive use of touch-screen technology. The flight 
deck also comes standard with another Gulf-
stream award-winner, the Predictive Landing 
Performance System, Gulfstream’s Enhanced 
Flight Vision System and Synthetic Vision 
on dual head-up displays. The system also 
provides the pilots with advanced warning of 
potential runway excursions so they can adjust 
approaches or go around. 

Powered by high-thrust Rolls-Royce Pearl 700 engines and the 
newly designed Gulfstream winglets, the aircraft guarantees high 
performance capabilities with excellent takeoff and landing perfor-
mance and the ability to operate easily at weight-restricted, short-
runway and high-altitude airports.

The company has successfully completed ground vibration test-
ing, engine runs, loads calibration and all structural testing required 
for first flight. The G700 flight-test fleet will incorporate five tradi-
tional test aircraft and one fully outfitted production test aircraft. 
Manufacturing for all test aircraft is well underway.

The business aviation industry should be ready to bask in the 
comfortable cabin, rejuvenate and connect the most spacious, 
innovative and flexible cabin in the industry honing the highest 
of the standards. The G700 also lets you curate ideal flight experi-
ence with exquisite designs and flexible configurations.  BAI

Result of extensive 
testing that included 
14,000 houRs in the lab 
and five diffeRent test 

vehicles, the g700’s 
cabin length is 56 feet 

and 11 inches, not 
including a 195-cubic-

foot baggage aRea 
and it stands six feet 

and thRee inches high, 
measuRing eight feet 
and two inches wide
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 IntervIew GULFSTREAM

Nicolas Robinson, Regional Vice President 
International Sales, Middle East and South 
Asia, Gulfstream talks to BizAvIndia on 
why their aircraft are so popular and 
successful around the globe.

Technology and 
performance 
leading the way!
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BizAvIndia (BAI): Can you indicate on what all factors are kept 
in mind when you design and manufacture a jet?
Nicolas Robinson (Robinson): Safety is the highest priority at 
Gulfstream. After we have ensured the safety of our aircraft, pro-
cesses and manufacturing, we consider what our customers want 
most from their business jet, and that is speed, performance and 
cabin comfort.

BAI: What are the key features of the technologies that are 
involved in your business jets?
Robinson: Gulfstream invests heavily in research and development 
to ensure we are bringing advanced safety technologies to our cus-
tomers and the industry. The Symmetry Flight Deck on the G500 
and G600 is the latest example. It features the first active control 
sidesticks in civil aviation, the most extensive use of touchscreen 
technology in a flight deck, the next generation of Gulfstream’s 
Enhanced Flight Vision System and a robust and highly redundant 
data concentration network, all of which reduce pilots’ workload and 
enhance safety.

BAI: Recently G650ER has been interpreted as the fastest busi-
ness jet. What all has enabled this factor?
Robinson: Speed is a differentiator for Gulfstream, and with a maxi-

mum operating speed of Mach 0.925, the G650ER can fly farther, 
faster than any other business jet in the industry. This is achieved 
through advanced aerodynamics designed by Gulfstream engineers 
and high-powered yet fuel efficient engines. Gulfstream incorpo-
rated similar aerodynamics into the all-new G500 and G600, which 
share that maximum operating speed of Mach 0.925.

BAI: The interiors and the windows, in particular, which enable 
panoramic view during the flight; seem to be one of the best in 
the industry. What all efforts go behind ensuring such ambi-
ence, comfort beyond the performance factor?
Robinson: Gulfstream’s panoramic windows are the largest in busi-
ness aviation and suffuse the cabin with natural light. They are 
complemented by interior innovations to create the most comfort-
able cabin in business aviation, one that actually promotes wellness 
and helps passengers arrive at their destinations rejuvenated and 
refreshed. These innovations include 100 per cent fresh air suffused 
every two minutes, a low cabin altitude and whisper-quiet sound lev-
els. Passengers can work or rest well whether they are crossing the 
country or a hemisphere.

BAI: One of your statements is: the G650 family holds more than 
100 speed records, including the farthest, fastest business jet 

EXCLUSIVE



12 BizAvIndia | ISSUE 4 | 2019 www.sps-aviation.com/bizavindiasupplement

IntervIew GULFSTREAM

flight in history. How do you substantiate this?
Robinson: Gulfstream documents all speed records and submits 
them to the US National Aeronautic Association (NAA) for approval. 
Once approved by the NAA, the records are submitted to the Fédéra-
tion Aéronautique Internationale in Switzerland for recognition as a 
world record.

In April, the G650ER flew from Singapore to Tucson, Ariz., at an 
average speed of 597 miles per hour/960 kilometres per hour over a 
distance of 8,379 nautical miles/15,518 kilometres. This feat beat a 
previous speed record by 44 minutes and more than 225 nm/417 km 
and remains unbeaten.

BAI: Your G650ER was involved in the 
recently held mission: One More Orbit 
which coincided with the 50 years’ celebra-
tion of Apollo 11. How do you perceive this 
mission and the engagement of G650ER 
with the same?
Robinson: Gulfstream was excited about One 
More Orbit’s mission and not at all surprised 
to see the aircraft do what it set out to do. If 
any business jet can accomplish that mission, 
it’s the Gulfstream G650ER.

BAI: Why do you call G280 an agile per-
former and “Super-Midsize”?
Robinson: The G280 is so agile thanks to its 
superb handling qualities. It has the high-
est thrust-to-weight ratio of any Gulfstream 
aircraft, which means it can reach high alti-
tudes quickly and fly above weather and com-
mercial aviation traffic; access short runways 
and hot and high-altitude airports; and fly at 

a maximum speed of Mach 0.84. With its long range and spacious 
cabin, the G280 offers the performance capabilities and comfort of a 
large-cabin aircraft with class-leading fuel efficiency of a super mid-
size. It can seat up to 10 and sleep up to five passengers.

BAI: Which jet out of your fleet has been the most selling jet 
around the world? If you can give some complementing reasons 
for that as well?
Robinson: Gulfstream offers a carefully curated mix of aircraft sizes 
and performance capabilities to suit many different mission require-
ments, and, as a result, we have a healthy fleet mix around the world. 
In particular, the G650 and G650ER continue to see great demand; 

more than 380 G650 and G650ER aircraft are 
in service around the world. Gulfstream is 
also seeing widespread interest in our newest 
aircraft, the G500 and G600. 

BAI: What is the normal age of the busi-
ness jets belonging to Gulfstream family?
Robinson: Gulfstream aircraft have quite a 
long life cycle, thanks to their great reliability, 
durability and Gulfstream’s worldwide Cus-
tomer Support network. The stalwart G550, 
for example, entered service in 2003 and is 
still in production today. The aircraft is espe-
cially popular for special missions use with 
government and militaries around the world, 
in part because its reliability and performance 
capabilities present a great value. Reliability 
and durability have been Gulfstream pillars 
from the company’s beginning, as evidenced 
by the Gulfstream I aircraft, which entered 
service in 1958 and are still flying today. BAI

G650 family holds more than 100 speed records, includinG the farthest, fastest business jet in fliGht history

Gulfstream was 
excited about 

one more orbit’s 
mission and not at 

all surprised to 
see the aircraft do 
what it set out to 
do. if any business 
jet can accomplish 

that mission, it’s the 
Gulfstream G650er.
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 INNOVATION EMBRAER

Embraer’s Praetor jets were born from 
this culture of pioneering invention. The 
word itself – Praetor – comes from the 
Latin root that means to go before, or to 
lead the way. They truly are business jets 
that question boundaries and challenge 
the convention.

  By SP’S CORRESPONDENT

Different by Design.  
Disruptive by Choice.

superior craftsmanship and attention to details: Praetor 600’s Bossa Nova iNterior desigN has BeeN Perfected to suit your Needs; 
(iNset) the first Praetor 600 which was delivered iN JuNe 2019.
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INNOVATION EMBRAER

Embraer has punctuated aviation history with 
disruptive moments of industry-leading progress and inno-
vation. The company believes in – Challenge. Create. Out-
perform. This commanding philosophy was put into prac-
tice when Embraer started exploring the business aviation 

market in 2000 and bringing updated, 21st-century aircraft to the 
world of business jets.

Embraer’s Praetor jets were born from this culture of pioneering 
invention. The word itself – Praetor – comes from the Latin root that 
means to go before, or to lead the way. They truly are business jets 
that question boundaries and challenge the convention.

The Praetor 500 disrupts the conventional notions of what a mid-
size business jet can do. This industry-leading aircraft is remarkably 
fast with incredible range. The Praetor 500 is capable of flying non-
stop from New York to L.A., Miami to Seattle, San Francisco to Gander, 
Singapore to Beijing, or Dubai to Bangkok. With best-in-class speed, 
best-in-class range, and best-in-class cabin altitude, you will save time 
and feel fresh on arrival. With an impressive nonstop range of 3,340 
nm (6,186 km) and maximum endurance of nearly eight hours, it is 
the only aircraft in its class – the fastest, too – that can reach Europe 
from the US west coast in one stop. The Praetor 500 can operate from 
runways as short as 3,000 feet which gives you direct access to many 
more destinations, more experiences and more opportunities.

The super-midsize Praetor 600 delivers a nonstop range of 4,018 
nm (7,441 km) at long-range cruise speed. In this intercontinental 
aircraft, you can fly non-stop from continent to continent. The Prae-
tor 600 will take you from London to New York and back again, São 
Paulo to Miami or Dubai to London. This aircraft can operate from 
a runway as short as 3,000 feet and gives you direct access to many 
more destinations. 

Technology PerfecTed
Revolutionary, industry-leading technology combined with superior 
flight deck ergonomics make this aircraft a dream to fly and provides 
an instinctive interface between pilot and aircraft for a safer, easier 
flight. It features a Synthetic Vision System to see what the human 
eyes can’t discern for safer takeoff, landing and in-flight opera-
tions. Enhanced Vision and Head-Up Display (HUD) extends situ-
ational awareness. The Praetor jets use the full fly-by-wire with side-

stick controls which reduces pilot workload and provides a safer, 
smoother flight experience with easier maintenance than manual 
flight controls. The Praetor 600 is equipped with the quietest and 
most efficient engines in the market, along with new technology for 
lower emissions.

funcTionaliTy and comforT
Superior craftsmanship and meticulous attention to detail are 
evident throughout the elegantly conceived six-foot-tall flat-floor 
cabin – from the fully reclining design of the seats with full berth-
ing capability to their optimal placement beside spacious win-
dows. Matched with high-tech connectivity and a comfortable 
cabin altitude, the Praetor’s Bossa Nova interior design has been 
perfected to suit your needs. The jet also offers the most generous 
baggage compartment in its segment and a practical amount of 
internal storage space.

Technology of The fuTure
Wi-Fi connectivity that is strong and reliable, just like home or the 
office. Exclusive to the category, Embraer equips the Praetor jets 
with the very best in connectivity: Ka-band and Gogo AVANCE L5. 
The aircraft’s Honeywell Ovation Select Cabin Management Suite 
provides full 1080P HD video streaming and immersive audio. 
Unique to Embraer business jets, the upper technology panel with 
touchscreen puts flight status information, ambient lighting and 
access to cabin controls directly at your fingertips.

PerfecT launch
During the Embraer’s 50th anniversary at NBAA 2018, Embraer 
Executive Jets introduced the Praetor 500 and 600 to the world of 
business aviation. The Praetor 600 was certified by the National 
Civil Aviation Agency of Brazil by April 2019. European and US cer-
tification were secured by May 2019. The Praetor 500 received its 
Brazilian type certificate in August. This was followed by the EASA 
and FAA approval by the end of September in 2019.

firsT delivery
Embraer announced the first delivery of its new Praetor 600 super-
midsize business jet to an undisclosed European customer in June 

PraeTor 500: sPecificaTions
High Speed Cruise 466 ktas / 863 kmph

MMO M 0.83

Take-off Distance (MTOW, SL, ISA) 4,222 ft / 1,287 m

Unfactored Landing Distance 
(LW with 4 passengers at 200 lb each, NBAA 
IFR reserves, SL, ISA)

2,086 ft / 636 m

Propulsion Honeywell HTF7500E

Engine Thrust / Flat Rating 6,540 lbf / ISA + 18OC

Maximum Payload 2,921 lb / 1,325 kg

Maximum Operating Altitude 45,000 ft / 13,716 m

Range / 4 Passengers 
(LRC, NBAA IFR reserves with 200 nm 
alternate airport)

3,340 nm / 6,186 km

PraeTor 600: sPecificaTions
High Speed Cruise 466 ktas / 863 kmph

MMO M 0.83

Take-off Distance (MTOW, SL, ISA) 4,717 ft / 1,438 m

Unfactored Landing Distance 
(LW with 4 passengers at 200 lb each, NBAA 
IFR reserves, SL, ISA)

2,165 ft / 660 m

Propulsion Honeywell HTF7500E

Engine Thrust / Flat Rating 7,528 lbf / ISA + 18OC

Maximum Payload 4,001 lb / 1,815 kg

Maximum Operating Altitude 45,000 ft / 13,716 m

Range / 4 Passengers 
(LRC, NBAA IFR reserves with 200 nm 
alternate airport)

4,018 nm / 7,441 km
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INNOVATION EMBRAER

2019. The delivery ceremony was held at the company’s production 
facility in São José dos Campos, Brazil, where the first Praetor 600 
rolled off the hybrid assembly line that also produces the Legacy 
450 and Legacy 500. Assembly of the Praetor 600 will soon also 
occur at Embraer’s production facility in Melbourne, Florida, where 
the company has produced more than 360 Phenom and Legacy air-
craft since 2011. 

“We are thrilled to deliver the first Praetor 600 and we are con-
fident that our customer will be fascinated with the most disruptive 
and technologically advanced super-midsize business jet to enter the 
market,” said Michael Amalfitano, President & CEO, Embraer Exec-
utive Jets. “The Praetor 600 is certain to create a new value experi-
ence for our customers and help them outperform in their business 
and personal endeavors.”

Embraer, on October 21, 2019, announced a purchase agreement 
with Flexjet, a global leader in private jet travel. The deal comprises 
a fleet of Embraer business jets, which includes the Praetor jets and 
the Phenom 300. Valued at up to $1.4 billion, at current list prices, 
this deal was included in the 2019 second quarter backlog, with deliv-
eries starting in the fourth quarter of 2019. BAI

superior cabin comfort: Praetor 500’s elegaNtly coNceived six-foot-tall flat-floor caBiN; (iNset) Praetor 500 iN flight; 
(Below) Praetor’s revolutioNary, iNdustry-leadiNg techNology comBiNed with suPerior flight deck ergoNomics  

make this aircraft a dream to fly.
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 IntervIew ACASS

“There is an increasing demand for pilots across the board and not 
enough pilots to fill positions. I think the outlook for Corporate 
Aviation is still good if employers are willing to pay a little more to 
entice pilots to fly for them.”

Crew Shortage and 
Opportunity:  
A Pilot’s Perspective
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BizAvIndia (BAI): Why did you pursue a career in aviation?
Alex Molteno (Alex): My father owned a share in a Piper Cherokee 
180 that he flew for fun. He was a farmer, but he loved to fly, and took 
me with him everywhere, mostly local trips around Cape Town in 
South Africa where I am from, and occasionally to Johannesburg. 
My parents encouraged me to get a business degree, but flying was 
the one thing I was passionate about. Getting paid to fly was an excit-
ing prospect! 

BAI: What was your first job as a pilot?
Alex: I was hired by FleetAir, a charter and freight services company 
in South Africa. The aircraft I started on was a single-engine six-seat 
Piper Cherokee 6-300. I had to master high speed approaches flying 
the smallest aircraft that was operating out of a large international 
airport with many daily movements at that time. I moved up the 
ranks at the company and was rated on twin engine aircraft such as 
the Seneca 3 and Cessna 402, as well as the Caravan 1, which was the 
first turbine engine aircraft I flew. The company had contracts with 
FedEx to fly freight at night to Namibia and back. Daytime flights 
were mostly charters that including flying hunters on trips around 
Southern Africa and mine workers who fell ill and needed to be flown 
for medical services. 

BAI: What do you most appreciate about working in corporate 
aviation?
Alex: Corporate flying offers a lot of advantages. You stay in nice 
hotels and see many different parts of the world. The diversity keeps 
it fun and exciting: It could be Russia, China this month, South Amer-
ica and Australia next month. It’s unlike regional airlines where you 
fly the same routes back and forth, kind of like a windshield wiper, 
which is how I’ve heard some airline pilots joke about it before.

There is also a lot of schedule flexibility. With a top tier corporate 
job you typically work three or four weeks on duty, followed by 3 or 4 
weeks off duty which allows you to spend extended time with family 
after your allocated time on duty. 

As for salary, you can see a higher salary sooner in corporate 
aviation than at airlines. After only a few years its not uncommon 
for younger pilots to be upgraded to PIC with a jump in salary. At air-
lines 7-10 years or longer was not uncommon in the past to have the 
seniority required for an upgrade to PIC. With a shortage of pilots 
and retirements, this is changing though and also Airlines salaries 

tend to catch up and exceed Corporate salaries towards the later 
years of an airline pilots’ career.

BAI: We continue to hear about a pilot shortage in the private 
aviation world. Does your own experience bear that out? 
Alex: There is an increasing demand for pilots across the board and not 
enough pilots to fill positions. Expensive training costs and low starting 
salaries are some barriers to entry. I had heard that even Emirates had 
parked some aircraft temporarily due to crew shortages a while back. 
But I think the outlook for Corporate Aviation is still good if employers 
are willing to pay a little more to entice pilots to fly for them.

BAI: What do you think the industry can do to solve the pilot 
shortage?
Alex: Increasing pay for sure. Also, enticing young people when they’re 
still deciding on a career path. Some airlines in Europe work with stu-
dents straight out of school. The students sign an employment contract 
together with a training agreement for the entire cost of their training, 
which is repaid to the company with a certain number of years of ser-
vice to that company. This is a major incentive for young people to turn 
to aviation that wasn’t previously available in the industry.

BAI: How do you find work? 
Alex: Former employers, word of mouth, other pilots that fly the 
same type of aircraft, and companies like ACASS that actively 
recruit pilots to match employer requirements. Pilots also network 
more and more on social media.

BAI: Are there any parts of the world where you see opportunity 
increasing?
Alex: When I started flying in Nigeria in early 2009, there were 
about 50 corporate aircraft operating there. By the time I left, there 
were probably in excess of 250 aircraft operating in and out of the 
region regularly. The market in Brazil/Latin America did have some 
growth but we might have seen the top of the cycle now in some 
regions, where demand is cooling off a bit. Demand follows cycles 
and seems to shift largely due to economic conditions and politics 
in the country at the time. But opportunities are still there and its 
always exciting! BAI

— By SP’s Correspondent
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 show report NBAA 2019

Amid historic fly-in using sustainable 
aviation fuel to major announcements, 
debut and a largescale focus on the 
future of business aviation through the 
innovation zone, NBAA-BACE concludes 
with significant occurrences panned 
throughout the show

  By Ayushee chAudhAry

Aimed at a Sustainable
Future of Aviation
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A birds eye view of the biggest business AviAtion show on the plAnet
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show report NBAA 2019

Yet another edition of the annual National Busi-
ness Aviation Association (NBAA) Business Aviation Con-
vention & Exhibition (NBAA-BACE) is over. Having taken 
place this year at the Las Vegas Convention Center and 
Henderson Executive Airport from October 22 to October 

24, 2019, it was an ideal stop where the aviation enthusiasts, high 
flyers, forward thinkers, established business aviation masters and 
young aviation entrepreneurs had gathered.

Being one of the most significant convention of the industry, 
NBAA-BACE allows one to witness business aviation’s most impor-
tant annual event, where participants have an unparalleled oppor-
tunity to view the latest business aircraft, products, technology, and 
services that the industry offers and know about some of the most 
crucial trade action.

NBAA-BACE 2019 through its several aspects, certainly set the 
tone for the business aviation industry’s way forward.

SuStainable Strengthening
The commitment of the business aviation industry to ensure a sus-
tainable future was certainly seen as a focus at NBAA-BACE. From 
a historic fly-in of aircraft using sustainable aviation fuel (SAF) to 
high-profile education sessions about green technology, the show 
highlighted the industry’s efforts to ensure a cleaner future.

As part of the convention’s aircraft display, civic and business 
leaders welcomed the first-time availability of SAF at Henderson 
Executive Airport (HND). The fuel is a non-fossil power source that 
can reduce aviation’s carbon lifecycle emissions by up to 80 per cent. 
Arranged by the NBAA and the General Aviation Manufacturers 
Association (GAMA), the demonstration was a highlight of the show.

Before the show kick-started, one of the leading independent global 
supplier of aviation fuel and services, Avfuel, provided SAF to transient 
business jets traveling to the convention in Las Vegas, in partnership 
with FBO Avflight at Salina Regional Airport (SLN) in Kansas. Being 
offered at Henderson Executive by World Fuel Services, four days of 
SAF availability at Avflight Salina commenced on October 17, 2019.
  World Fuel Services announced sustainability initiatives at the 

convention. World Fuel Services FBO and Flight Department 
customers can now opt in for carbon neutral bulk fuel purchases.

  Avfuel flew its own sales personnel to Las Vegas on SAF and will 
take them home too on the alternative fuel.

  Aircraft manufacturer, Dassault Aviation also participated in the 
Sustainable Aviation Jet Fuel (SAJF) initiative held at NBAA-
BACE 2019 to advocate the use of alternative fuels and aid the 
reduction of the industry’s carbon footprint.

  Fueled by SAF, Bombardier’s Challenger 650, Challenger 350, 
Global 7500 as well as the debuting Global 6500 touched down in 
Las Vegas, promoting the clean and efficient jet fuel.

  The entire fleet of Gulfstream Aerospace Corporation (the Gulf-
stream G650ER, Gulfstream G600, Gulfstream G500, Gulf-
stream G550 and Gulfstream G280) too flew from Savannah to 
NBAA-BACE 2019, using SAF and carbon offsets, marking the 
manufacturing company’s first carbon neutral flights. Gulfstream 
has used SAF in daily operations for its corporate, demonstration, 
customer Support and flight test fleets since 2016, making over 
500 flights on SAF, totaling nearly 1 million nautical miles/1.9 mil-
lion km and saving approximately 1,200 metric tonnes of CO2. In 
addition to using SAF at its Savannah headquarters, Gulfstream 
sells SAF to customers at its Long Beach, California, facility, 
where it is also used for all completions and delivery flights.

  The complete static display and demonstrator fleet of Embraer 
(Phenom 100EV, Phenom 300E, Praetor 500 and Praetor 600 
business jets) also arrived at the show fueled by SAF.

  Honda Aircraft Company too flew to the convention powered by 
sustainable fuel.

today’S innovation, tomorrow’S Future
It has been well established that technological advancement and the 
investment in the same accompanied by innovation is transforming 
the business aviation industry, in fact it is reconstructing the whole 
aviation picture in itself. The NBAA-BACE 2019 was a powerful affir-
mation to the above statement.

The future of business aviation was unquestionably on display 
throughout 2019 NBAA-BACE, but it is still an intriguing subject for 
many. While there is curiosity, there are also doubts, and so a stand-
ing-room-only session was held at the NBAA-BACE Innovation Zone 
examining two emerging, game-changing technologies – artificial 
intelligence (AI) and urban air mobility (UAM) – that will drive this 
future. Many more of such relevant and informative sessions and 
discussions were a part of the exhibition related to significant topics 
that will direct the future of the industry.

From the upcoming ideas to the buzzing technical innovations 
and an incredible display of the futuristic Urban Air Mobility (UAM) 
along with the electric Vertical Takeoff and Landing (eVTOL) initia-
tives, the 2019 NBAA-BACE had it all.

Some of the peruse mockups and technology exhibits present 
at the Innovation Display Area of NBAA-BACE 2019 included were 
Airbus – Vahana, Bell – Nexus, Boeing Horizon X, Bye Aerospace, 
Honeywell, Jaunt Urban Air Mobility – ROSA, Nexa Advisors, Uber 
Elevate/SAFRAN and XTI – TriFan 600.

Supersonic aircraft (SST) have always held tremendous appeal 
for business aviation but there has been no certification of any, viable 
supersonic business aircraft for decades now. However, agencies such 
as NASA and the FAA have worked for several years to pave the way 
for SSTs, with significant regulatory work and advanced research to 
address fundamental obstacles to widespread adoption of the tech-
nology: noise, efficiency and emissions. Several companies are now 
working to develop next-generation SSTs for business aviation uses, 
and a session at the 2019 NBAA-BACE looked at whether their time 
has finally come, or if it’s just more of the ‘same old hype.’

major announcementS & dealS
A get together of all the major as well as the prospective business 
industry names invites many major deals and announcements 
including changes in the organisational structures, agreements 
between companies, tie-ups, purchases and much more. Some of 
these that occurred during NBAA-BACE 2019 were:
  A purchase agreement was announced by one of the leading global 

aerospace company, Embraer with Flexjet, a global leader in pri-
vate jet travel. The deal comprises a fleet of Embraer business jets 
including the recently certified Praetor jets and the Phenom 300.

  Flexjet was also disclosed as the first North American fleet cus-
tomer by Gulfstream Aerospace Corporation, a major aerospace 
manufacturer, for its new industry flagship, the Gulfstream G700.

  Gulfstream had formally announced Qatar Airways as the 
launch customer for the Gulfstream G700.

  Rolls-Royce partnered with General Electric (GE) Aviation to 
offer customers tip-to-tail connectivity solutions. The automo-
bile maker, Rolls-Royce, also joined Bombardier Aerospace to 
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celebrate the official entry into service of the Global 6500, which 
is powered by the automobile company’s Pearl 15 engines.

  Global manufacturer, Bombardier, declared a Preferred Service 
Provider (PSP) agreement with GE Aviation which will power 
Bombardier’s cockpit and cabin connectivity solutions. This 
agreement marks the beginning of the launch of Bombardier’s 
comprehensive Smart Link Plus connected aircraft programme 
which is aimed at helping customers drive operations and main-
tenance decisions by leveraging fleet-wide data. GE Aviation is 
also working closely with Bombardier on the development of the 
Smart Link Plus box – a Health Monitoring Unit (HMU) “smart” 
box capable of generating key data for customers, enabling them 
to increase operational efficiency, and minimize return-to-ser-
vice times through data-driven decisions.

  Bombardier made the announcement of the continued expansion 
of its Smart Services offerings with the introduction of a new APU 
cost-per-flight-hour add-on option for its flagship Global 7500 air-
craft. This new option will provide customers with comprehensive 
cost coverage for the Safran SPU300 [BA] auxiliary power unit, 
including scheduled and unscheduled maintenance events on or off 
wing. The company also announced 5,900 nautical mile range for 
the Global 5500 Aircraft, unlocking new destinations for customers.

  Airbus Corporate Jets (ACJ) and Sabena technics signed a co-
operation agreement in proposing self-protection systems (SPSs) 
for Airbus corporate jets. The agreement was signed by Sabena 
technics Senior Vice president Sales and Business Development 
Daniel Soltani and ACJ President Benoit Defforge. Each SPS 
would combine an existing, state of the art, directional infra-red 
countermeasure (DIRCM) system with installation on an Airbus 
corporate jet. SPSs will initially be offered for the ACJ320 Family.

  The American multinational aerospace company, Boeing made 
an announcement about a VIP customer who purchased the two 
ultra-long range 787-9 Dreamliner airplanes.

  Aircraft and service maker, Daher Group announced the acqui-
sition completion of the Sandpoint, Idaho-based Quest Aircraft 
Company. This marked an important milestone in the French 
corporation’s growth of its North American operations.

Some Key induStry PlayerS at nbaa-bace 2019
dassault: In the speech delivered by Dassault Aviation’s Chairman & 
CEO Eric Trappier, he mentioned some organisational changes and 
underscored recent developments in the defence area to underpin the 
growth of the company. He stated the recent handing over of the first 
of 36 Rafale fighters to the Indian Air Force and the expected delivery 
of 26 units this year, including to Qatar and Egypt. Trappier also talked 
about the company’s plan to have a larger role in the space sector. The 
company has lately started detail design studies for a reusable space 
transportation system, called Space Rider. The Falcon 8X’s success 
and the interest around the scheduled for service introduction, Fal-
con 6X twinjet were also underlined. The three Falcons on display (an 
ultra-long range Falcon 8X, a Falcon 900LX and a Falcon 2000S) all 
flew to Las Vegas with a blend of SAJF and conventional Jet-A1 fuel.

Bombardier: The global manufacturing company’s Global 6500 
aircraft made its debut on static display at the NBAA-BACE 2019. 
The aircraft recently received Transport Canada certification and 
entered into service in September. Global 6500 aircraft provides a 
stunning redesigned cabin with exclusive features that are innova-
tive and luxurious. The lineup of Bombardier jets showcased at the 
convention included the industry flagship Global 7500 business jet, 

the Challenger 350 and Challenger 650 aircraft along with a full-size 
mock-up of the new Learjet 75 Liberty.

embraer: The recently-certified midsize Praetor 500 and super-
midsize Praetor 600 business jets graced Embraer’s static display. 
They were accompanied by the entry-level Phenom 100EV and light 
Phenom 300E as well as the Legacy 650E, Lineage 1000E. Interest-
ing new concepts for the future of business aviation were also show-
cased by the company including the Pulse Concept at their presenta-
tion in the Innovation Zone.

daher: Daher’s latest member in its family of TBM very fast tur-
boprop aircraft – the TBM 940 was provided with the TBM 940 pro-
gramme update and the company confirmed this high-end aircraft’s 
type certification by the US Federal Aviation Administration (FAA), 
the European Aviation Safety Agency (EASA), along the civil avia-
tion authorities of Brazil, Canada and Japan.

Boeing: Boeing presented live demonstrations of the latest ver-
sion 2.0 of Flightdocs Aviall.com parts inventory (API) for custom-
ers to experience. This version is targeted for release in early 2020. 
Boeing’s partnership with Flightdocs was first announced at the 
2018 NBAA-BACE. This is in line with Boeing trying to build on its 
partnership with aviation software company Flightdocs that pro-
vides a comprehensive, fully integrated flight department manage-
ment solution proven to eliminate inefficiencies, reduce costs, and 
increase aircraft uptime in a secure, reliable, cloud-based environ-
ment. At Boeing’s Horizon X stand, the company showcased both 
supersonic and hypersonic transports for the first time at NBAA. 

airbus: Airbus Corporate Jets (ACJ) and Airbus Corporate Heli-
copters (ACH) jointly exhibited an ACJ319 and ACH145 at the show. 
ACJ and ACH are part of the only manufacturer to offer both corpo-
rate jets and helicopters, which are marketed as Business Aviation 
by Airbus in a partnership which began in 2017. ACJ also launched 
the iflyACJ.com website, allowing VIP travellers to easily plan their 
world above the world travel with ACJ charter operators.

honda: A mockup of the first medevac configuration on the 
HondaJet Elite was exhibited by Honda Aircraft Company at the 
2019 NBAA-BACE. The medevac configuration was installed on a 
HondaJet Elite owned by Wing Spirit, an air ambulance and char-
ter company based in Hawaii. Construction of a second FlightSafety 
International HondaJet Elite simulator have already started by the 
company which revealed that the second simulator will be located in 
Farnborough and is expected to begin operation in April 2020.

rolls-royce: The new Pearl 700 engine that powers the just-
announced Gulfstream G700 ultra-range business jet, was show-
cased by Rolls-Royce at the NBAA-BACE 2019. The engine combines 
the company’s Advance2 engine core technology, a new low-pressure 
system, and various design and material changes to deliver 8 per 
cent more takeoff thrust, a 12 per cent better thrust to weight ratio, 
3.5 per cent less fuel burn, and 5 per cent greater efficiency.

Pilatus: Swiss aerospace company, Pilatus Aircraft, unveiled one 
of the industry’s most versatile single-engine turboprop – the PC-12 
NGX. The brand-new turboprop embodies an improved engine, 
smarter avionics and a completely redesigned cabin with larger 
windows, making this third generation of the PC-12 airframe the 
most advanced single-engine turboprop. Building on the experience 
gathered from the worldwide PC-12 fleet of over 1,700 aircraft with 
more than seven million flight hours plus Pilatus industry-leading 
support, the new PC-12 NGX brings the latest technology to the tur-
boprop market. Pilatus reported strong demand for the new aircraft 
and plans to begin customer deliveries by next year. BAI
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Boasting of the most prominent business 
aviation players, the upcoming members, 
and the latest industry innovations and 
aircraft with emerging technologies, 
NBAA-BACE 2019 was every business 
aviation buff’s one-shop stop

  By Ayushee chAudhAry

Why the Show was a Must-Attend

full size cAbin mockup of ultrA widebody fAlcon 6X by dAssAult, A leAder in luXurious business jets, on displAy

Whether you are someone who flies the plane, 
helps run the flight operations or just holds a pas-
sion or interest for aviation, the annual National 
Business Aviation Association (NBAA)’s Business 
Aviation Convention & Exhibition (NBAA-BACE) 

was one event that had something in store for everyone. Held this 
year at the Las Vegas Convention Center and Henderson Execu-
tive Airport from October 22 to October 24, 2019, NBAA-BACE is 
regarded among the biggest business aviation convention in the 
world, the sheer size and magnitude of which in itself are sufficient 
to dazzle a visitor.

The 2019 NBAA-BACE was a perfect place to fire the imagina-
tion of the attendees, and let them have a look at the cutting-edge 
products, issues, and trends that will shape the future of business 
aviation. As Chris Strong, NBAA’s senior vice president for conven-
tions and membership remarked that everyone attending the show 
would have found something they’ve never seen before.

As the civic and business leaders bid adieu to the world’s largest 
business aviation trade show in Las Vegas, here we pen down some 
reasons why NBAA-BACE 2019 was a must-attend event:

chance to connect
With around 2300 industry leaders and peers, you were assured to be 
in one of the most ideal business aviation environment that served as 
the ideal premier networking venue to help you construct some life-
time connections with people as passionate as yourself about avia-
tion. NBAA-BACE 2019 also offered the ability to connect socially 
through Facebook, Twitter or LinkedIn for all those who registered.

SneaK PeaK into the Future
With several industry innovations and emerging technologies rede-
fining the future of air transport, NBAA-BACE again presented doz-
ens of compelling topics and education sessions in addition to featur-
ing the latest innovative products and services, allowing the visitors 
to witness tomorrow’s aviation picture today. A new component at 
the exhibition was the Urban Air Mobility (UAM) and Unmanned 
Aircraft Systems (UAS) Innovation Display Area that fixates on 
dynamic, forward-looking technology. Through UAM, New Product 
Showcase, Future Workforce, Sustainability, Artificial Intelligence, 
Electric Aircraft / eVTOL, and sonic aircraft, NBAA had everything 
that could possibly be seen in the upcoming future of aviation. Prod-PH
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ucts like Bell’s NEXUS, Airbus’ Vahana and many others presented 
the exciting picture of upcoming air mobility.

ignite your inner innovation
NBAA-BACE hosted an Innovation Zone which made all the buzz 
through the multiple sessions aimed at future technologies like how 
remote-piloted unmanned aircraft will co-exist with the current 
business aviation fleet, among others. This exhibition presented 
some of the most creative ideas that have entered, are ready to enter 
or are in the process of thinking and/or execution.

Product SPotlight
NBAA-BACE 2019 was an opportunity where you could closely 
examine the most renowned as well as the latest products and ser-
vices from over 1,000 exhibitors. This edition of NBAA-BACE also 
brought a first of its kind New Product Showcase, a comprehensive 
presentation of business aviation’s newest and most distinct prod-
ucts as well as the many announcements about the same. The all-new 
Honeywell IntuVue RDR-7000 Weather Radar System and Lee Aero-
space CoolView Aircraft Windows were among the products under 
the limelight.

Know the trade
A largescale gathering of such major as well as the prospective busi-
ness industry names undoubtedly calls for many major deals and 
announcements including changes in the organisational structures, 
agreements between companies, tie-ups, purchases, new reveals, 
debuts, acquisitions, expansions and much more. The attendees of 
NBAA-BACE surely returned with an upper hand of information 
in the business aviation trade area. Gulfstream unveiling the G700 
and announcing its launching customers; Bombardier’s Global 6500 
making its debut, Embraer and Flexjet agreement were among some 
of the proceedings that stood out.

aircraFt diSPlay
From business jets to rotorcraft, over 100 aircraft were on display 
at the 2019 NBAA-BACE. Bringing together the world’s most cut-
ting edge business aircraft in one venue, the exhibition allowed the 
business aircraft buyers and enthusiasts to assess and survey a wide 
range of aircraft options up close. Some of the aircraft that were seen 
at NBAA-BACE 2019 included the Airbus’ ACH130, ACJ319; Boeing 
Business Jets; Bombardier Global 7500, Global 6500, Challenger 350 
and Challenger 650; Dassault Falcon 900LX, Falcon 2000S, Falcon 
8X; Embraer Executive Jets Phenom 100, Phenom 300, Praetor 500, 
Praetor 600; Gulfstream G650ER, G600, G500, G550, G280; Cessna 
Caravan, King Air 350i, Citation M2, Citation CJ4, and many others. 
The wide-ranging display of pistons, helicopters, turbo-props, jets and 
future UAM/UAS aircraft was a perfect amalgamation of successful, 
luxurious, comfortable and technologically advanced designs.

FirSt-hand exPerience
At this year’s NBAA-BACE, the attendee didn’t just get to see some of 
the most iconic and the most advanced aviation aircraft at static dis-
play but also experienced being inside some of them through mock-
up cabin showcases. While Bombardier planned a full-size interior 
mock-up of its latest addition, the Learjet 75 Liberty, Airbus pre-
sented a cabin mock-up of its helicopter too and Dassault exhibited a 
full cabin mock-up experience of its all-new Falcon 6X, deemed to be 
the tallest and widest aircraft in business aviation.

diScuSSionS to direct the way
Prior to the show as well as during the NBAA-BACE 2019, there were 
about 60 educational opportunities available for everyone who held 
an interest in aviation and was looking to enhance the horizon of his/
her information. From NBAA-certified educational tracks and recur-
rent training to industry hot topics and insights from business avia-
tion leaders, there was something to cater to everyone’s interest.

inSight From Some Prominent SPeaKerS
Attendees at the NBAA-BACE 2019 heard from a group of trailblaz-
ers in aviation, including the first female Air Force fighter pilot of the 
United States Air Force Major General Jeannie Leavitt; Uber Elevate 
CEO Eric Allison; NBAA president and CEO Ed Bolen; Yves Rossy, the 
first man to fly with a jet-propelled wearable wing; sports legend Magic 
Johnson, who kick-started NBAA-BACE 2019 in celebratory, champi-
onship-style; internet visionary Sky Dayton; Pilot and Business Leader 
Ross Perot Junior and many others who left a lasting impact on the 
attendees through their stories, valuable input, and messages.

hiStoric Feature oF SuStainability
The convention strongly and clearly highlighted the commitment of 
the business aviation industry to ensure a sustainable future. As part 
of the convention’s aircraft display, the first-time availability of sustain-
able aviation fuel (SAF) was welcomed at Henderson Executive Air-
port (HND) and a historic fly-in of aircraft using SAF was witnessed. 
Arranged by the NBAA and the General Aviation Manufacturers Asso-
ciation (GAMA), the demonstration was a highlight of the show. From 
deliberations centered on the SAFs to exhibiting the role and usage 
of the fuel as well as high-profile education sessions about green tech-
nology, the show highlighted the industry’s efforts to ensure a cleaner 
future. Original Equipment Manufacturers (OEMs) like Embraer, Tex-
tron Aviation, and Dassault, along with some other private operators 
flew to the convention with the SAF, making a strong statement.

maKing way For the young ProFeSSionalS
At the annual Careers in Business Aviation Day at the NBAA-BACE 
2019, a perfect opportunity was laid for hundreds of high school stu-
dents to first hand hear from aviation leaders and learn about the 
industry to transform their aviation inclination into a future career 
option. NBAA’s Business Aviation Top 40 Under 40 were recognised 
as well as a handful of the successful graduates were granted scholar-
ships as way to attract young talent to the business aviation workforce.

Small oPerator SymPoSium
Issues facing small flight departments, typically defined as flight 
departments with one or two aircraft were highlighted during the 
second annual NBAA Small Operator Symposium held the day before 
NBAA-BACE. The interactive half-day event honed in on practical 
tips to increase efficiency while dealing with limited resources.

maintenance and oPerationS
There were sessions at NBAA-BACE 2019 around a variety of 
maintenance and operations subjects as well, featuring the lat-
est updates on the technical front from manufacturers includ-
ing Bombardier, Dassault Falcon, Gulfstream, Honeywell, Pratt 
& Whitney, Daher and many more. These sessions were a huge 
benefit for maintenance professionals looking for some technical 
education with live demonstrations harnessed towards specific 
aircraft products and services. BAI
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 SHOW REPORT DUBAI AIRSHOW 2019

With the signing of crucial deals, display 
of class-apart luxurious business jets 
and exhibiting the upcoming concepts 
that will take elite traveling a notch 
higher, business aviation industry marks 
a strong presence at the airshow.

  By Ayushee ChAudhAry

Business Aircraft Turn Heads at  
the 2019 Dubai Airshow

embraer praetor 500 and phenom 300e on static display
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Business AviAtion hAs AlwAys been a significant 
part of the aviation industry as well as the airshows that 
are organised throughout the world. Amidst the expected 
boom that the Middle East is witnessing in the business 
aviation sector, growth was noticed in the business avia-

tion exhibitors too at the 2019 Dubai Airshow (DAS). Here are some 
of the key business aviation exhibitors that graced DAS 2019:

EMBRAER
The Brazilian aerospace conglomerate, Embraer gathered attention 
displaying the largest number of aircraft on this year’s static display 
at the Dubai Airshow. Also, put on show was the company’s new 
Praetor mid-size business jet, the first of its kind to be equipped with 
full fly by wire and turbulence reduction technologies.

Embraer also announced that Falcon Aviation’s latest facility 
located at Al Maktoum International Airport (DWC), Dubai’s new 
airport, has been approved as an Embraer Authorized Service Cen-
ter (EASC) to expand their support for Legacy 600/650 and Lineage 
customers in the region. 

A firm order for three E190 aircraft was also signed between 

Embraer and Cairo-based CIAF Leasing. The deal has a value of 
$161.4 million at current list prices. 

Embraer also announced at the show that Air Peace, Nigeria and 
West Africa’s largest airline, has signed a contract for three addi-
tional E195-E2s, confirming purchase rights from the original con-
tract, signed in April this year. These new E195-E2s have a value of 
$212.6 million, based on Embraer’s current list prices. The first deliv-
ery is scheduled for the second quarter of 2020.

GULFSTREAM
Gulfstream exhibited three business jets at the airshow’s static dis-
play: the Gulfstream G650ER, the newly-in-service Gulfstream 
G600, and the high-tech Gulfstream G500. “Gulfstream continues 
to expand its support of the growing Middle-Eastern market — now 
more than ever with the reveal of our new ultra-long-range flagship, 
the Gulfstream G700,” said Mark Burns, President, Gulfstream. The 
business aviation industry was taken quite by storm when the Amer-
ican aircraft company launched its Gulfstream G700 in October this 
year at the NBAA-BACE (National Business Aviation Association – 
Business Aviation Convention & Exhibition). “Our high-speed, large-

(top) Falcon 8X and GulFstream G500 on display; (above) hondajet ha-420, and pilatus pc-24 liGht business jet.
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cabin offerings have proven ideal for customers traveling to and from 
the Middle East and surrounding regions. Our latest aircraft to enter 
service, the G500, and G600, have been hard at work showcasing 
their favor and capabilities with more than 30 deliveries and 45 city-
pair speed records.” The ability to fly at high altitudes and ultra-long 
ranges allow Gulfstream’s aircraft to support a diverse scope of criti-
cal missions, such as medical evacuation and head-of-state transport.

DASSAULT FALCON
Dassault Falcon too had a strong presence at the airshow with the 
display including the ultra-long-range large-cabin Falcon 8X flag-
ship, versatile 900LX and the full-scale mockup of the Falcon 6X 
cabin –the tallest and the widest in business aviation. The Falcon 6X 
is currently in development.

The 6,450 nm / 11,945 km Falcon 8X has been a leading seller 
in the Middle East since the delivery of the first aircraft to a Gulf 
customer three years ago. The 8X can fly non-stop from New York to 
Dubai, Dubai to Adelaide, or Chicago to Jeddah, yet land at restricted 
airports that are typically inaccessible to large business jets, like Lon-

don City, Gstaad, Switzerland, and Saint-Tropez-La Mole, France. 
The aircraft’s spacious cabin – the longest of any Falcon – is also 
claimed to the quietest of any business jet on the market.

HONDA AIRCRAFT
Honda Aircraft arrived at DAS 2019 amidst growing global accep-
tance of its HondaJet Elite. “My goal is to expand business aviation 
in international markets by introducing light jets with the Honda-
Jet,” said Fujino, company President and CEO of the Honda Aircraft 
Company.

On static display at Al Maktoum International Airport, the Hon-
daJet Elite exhibited innovations including the over-the-wing engine 
mount configuration, natural laminar flow nose and wing, and com-
posite fuselage. The flight deck features Garmin’s G3000 avion-
ics suite and the cabin boasts a full-service galley, private lavatory, 
and an exclusive Bongiovi speaker less sound system. Certified for 

single-pilot operation, Honda Aircraft claims the Elite is also more 
fuel-efficient and emits fewer greenhouse gases than any similarly 
sized twin-jet. During NBAA-BACE, Fujino also reported HondaJet 
Elite to be “the world’s most delivered light jet for the past two years.”

LUFTHANSA TECHNIK
One of the leading providers of technical aircraft services, Lufthansa 
Technik’s VIP & Special Mission Aircraft division showcased:
 –  viP Cabin concept skyRetreat envisioned for the Airbus 

A220: The design study for this cabin envisions a minimalistic 
approach based on natural materials and offers an open, versa-
tile place. The centerpiece of this concept is the Observation 
Deck that for the first time in VIP aviation extends the passen-
ger cabin seamlessly into the aircraft’s flight deck – allowing 
all occupants to enjoy unprecedented and totally immersive 
views of new horizons. 

 –  viP Cabin concepts for the Airbus A350: The multi-func-
tional and flexible cabin’s open-plan architecture and ameni-
ties create a setting that invites the customer to indulge in 

fresh cooking, a family dinner served 
at a generous table, great conversations, 
kids playing and media entertainment 
of any kind on an extra-wide screen.

Lufthansa Technik had also 
received the approval from the Gen-
eral Authority of Civil Aviation (GACA) 
of the Kingdom of Saudi Arabia for 
maintenance services on aircraft regis-
tered in Saudi Arabia. With regards to 
this, Omar Aker, Lufthansa Technik’s 
Regional Sales Manager stated: “We are 
only the second VIP MRO supplier in 
the Gulf region approved for Saudi reg-
istered aircraft of the Airbus ACJ320 
family and Boeing BBJ types.”

A letter of intent expressing co-
operation in further exploring and pro-
moting a new “Human-centric Light-
ing” technology and bringing it to the 
market was signed during DAS 2019 
between SCHOTT, JetLite, Etihad 
Engineering and Lufthansa Technik. 
The collaboration aims at combining 

SCHOTT’s expertise in cabin lighting systems, JetLite’s holistic and 
scientifically-proven solution for jetlag reduction, Etihad Engineer-
ing’s and Lufthansa Technik’s expertise for aircraft systems integra-
tion, design certification, and innovation capabilities.

JET AVIATION
Basel-based business aviation company, Jet Aviation was selected 
for Best Customer Service award by the UAS International Trip Sup-
port. The company also called out for registrations during the show 
for a tour visit of its FBO facility. 

Jet Aviation Dubai and the University of South Wales (USW) 
Dubai also announced their cooperation to aid the development of 
aspiring aviation professionals. Effective immediately, Jet Aviation 
will provide required on-the-job training opportunities to students 
in Dubai enrolled at USW Dubai, while USW will support tuition for 
qualified Jet Aviation employees.  BAI

luFthansa technik’s vip cabin concept skyretreat envisioned For the airbus a220
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AN INDISPENSABLE REFERENCE DOCUMENT  
THE ONLY ONE IN THE REGION
  CLOSE TO 350 PAGES HARD BOUND HIGH QUALITY 

REFERENCE DOCUMENT
  EXTENSIVE DATA FOR 16 COUNTRIES – BAHRAIN, 

CHINA, HONG KONG, INDONESIA, JAPAN, MALAYSIA, 
QATAR, SAUDI ARABIA, SINGAPORE, SOUTH KOREA, SRI 
LANKA, TAIWAN, THAILAND, TURKEY, UAE & INDIA

  FULL OF INFORMATION WITH DATA, TRENDS, ANALYSIS, 
SUMMARIES, EXPERT VOICES & PERSPECTIVES.

“…IF IT IS INFORMATION YOU REQUIRE THIS WILL  
SAVE A LOT OF TIME ON GOOGLE OR OTHER RESEARCH  
TO GET THE INFORMATION ALL IN ONE PLACE....” 
 —ALAN PEAFORD, EDITOR-IN-CHIEF FINN, (FARNBOROUGH 
INTERNATIONAL NEWS NETWORK),  EDITOR OF ARABIAN AEROSPACE 
AFRICAN AEROSPACE AND UK’S ADS ADVANCE

CONTACT US:
Tel: +91-11-24644693, 24644763, 24620130, 24658322

E-mail us at:  
order@spscivilaviationyearbook.com
info@spguidepublications.com 

www.spscivilaviationyearbook.com

WHY SHOULD YOU READ IT
  THOROUGHLY UPDATED INFORMATION ON ASIA-PACIFIC,  

SOUTH ASIA AND MIDDLE EAST
  PERSPECTIVES AND OUTLOOK ON AVIATION ACROSS ASIA
 AVIATION EXPERTS’ VOICES
 MAJOR TECHNOLOGICAL ADVANCEMENTS IN AVIATION
  DATA AND ANALYSIS OF SIGNIFICANT TRENDS ACROSS ASIA
  IN-DEPTH STUDY OF INDIAN AVIATION MARKET
  EXTENSIVE USE OF INFOGRAPHICS/CHARTS/GRAPHS 
 PROFILES OF POLICY MAKERS IN ASIAN AVIATION
 DETAILED SKETCH OF CEOS OF NATIONAL CARRIERS IN ASIA
  CONTACT DETAILS AND ORGANISATION STRUCTURES OF REGULATORS AND OPERATORS
 SPECIFICATIONS OF AIRCRAFT USED IN ASIA

ORDER 

NOW
 & AVAIL 

15%
 DISCOUNT

*INDIAN BUYERS, KINDLY CONTACT US VIA EMAIL OR TELEPHONE (MENTIONED ABOVE)

Price in US$ 565.00
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The possibilities are infinite with spacious configurations

 and bespoke interiors.

YOUR CABIN. YOUR CANVAS.

THE ART OF EXCELLENCETM
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